“Fluid Inventory” Buying Marks PPSSA 
Ben Gold Gets 1 to 3 Years 
Leather Coloring And Dyeing 


Wohl Receives 210 Associates Award 


‘ompo Sales Up. Profits Down 
( Sal U Profits D 


Statistics On Child Foot Defects Challenged 








better 
sales... 


TUFSTA 
DOUBLER 


The ideal plumper and quarter backer. 
Respro's tursta pouBieR gives lighter leathers 
the top quality appearance of better grade 
shoes. It's water resistant, yet ‘breathes’’. 
Readily molds to any shape, helps prevent 
stretching in ‘‘pulling over’’; won't shrink; 
stitches countersink perfectly. 


Samples of famous TUFSTA and TUFSTA DOUBLER 
are yours for the asking. Write today! 





TUFSTA™ 
OFTEN IMITATED — NEVER EQUALED! 
New materials come—and new materials 
go. But tursta—having stood the test 
of time—keeps right on building more 
and more new friends. Tufsta is the original 
unwoven, non-fraying cotton base rein- 
forcing material. Use it where your shoes 
need extra strength—for cut-outs, perforations or 
straps. Easy to work with it reduces 
factory rejects and ‘‘cripples’’. Pays for 
itself many times over by substantially length- 
ening the life of shoes. Made in three weights 


with plain, gum coated or hot iron finishes. 


Manufacturers of a 
complete line of 
quality Vamp, Quarter 
and Sock linings. 





2 
UNIQUE 


— full bodied combination side 


COLOR: NO, 111 UNIQUE 


= another QUALITY LEATHER by | lt | \ (; 


RVING TANNING COMPANY thick tiasiints tania san 
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LISTE S Fo THe! 


Leading shoe exporter. Britair 
lieved to be the world’s leading shoe 
exporter, In 1953 it exported nine 
million pairs valued at about $25 
millions, Of this, 963,000 pairs went 
to the U.S 


James H. 


British long-distance runner 


Battered running shoes. 
Peters 
and holder of the world's maratt 


race record participated f the 
famous Boston Marathon last week. 
On his feet were 4 pair of tattered 
running shoes which he insisted on 
wearing. And with good sentimenta 
reason: he wore them when he set 
a new record tor the 26-mile mars 
thon in Finland, and then broke that 
record in another race in The Nethe 


lands shortly after 


Luxury ride. The Upholstery Leather 
Group reports that the auto 
today takes about 65 percent 
the output of America upholstery 
( 


industry 
eof 
leather tannerie:¢ T 

) Tanneries ne 7rounp is MAK 
ng 4 drive for ine rea ed lé atner 
consums tion by the auto industry 


Cure Kit. A 


chiropodist, Dr. Michael 
saw a recent photo of Mrs 


Bridgeport Conn 
Vv. S$ mko 


Mamie 


SEW 'EM YOURSELF. New home 
kit for making babies’ shoes, with 
felt uppers and imitation leather in- 
soles. In pink, blue, green, white or 
yellow. Prices: 89c a pair; $2.50 for 
three pairs; $4.25 for five. 
Fisenhower, wherein the President's 
wife was sitting down and rubbing 
her sore feet. He thereupon sent a 
kit of foot care items—foot balm 
salve and powder—to his Congress 
man, Albert P. Morano, asking him 
to forward it to the First Lady, which 
Morano did. No « 
Mamie 


f 
omment yet trom 


Coast clear again. The Mexicar 
border will be open again at the end 
of live tock 


f this year for mport: 


and hides from Mexico if there are 
no more outbreaks of foot-and-mouth 
disease, states Agriculture Secretary 
Ezra Benson. 

Soviet stockbuilding. For the first 
quarter of 1954, Soviet imports of 
hides and skins from France, Britain 
W. Germany 
amount to 


Belgium, Italy and 
Yugoslavia 7,000,000 
square feet of boxcalf and | ,300 ton 
of bends. 


Bigs get bigger. In !935, the to; 
200 manufacturers in the U. S. turned 
out 37% of all goods, in dollar value 
ac cording to the Federal! Trade Com 
mission. But in 1950 the same 200 
produced 40.5% of all goods. 


Age of youth. Yale University ha 
just published a book in which there's 
an 800-year-old definition of youtt 
as taken from the writings of Mose 
Maimonides, |2th century sage who 
codified Jewish precepts of religiou 
moral and civil conduct. Maimonides 
When 
end and middle age be 
A mar 


710) long as he can tana on one leq 


poses the perennial question: 
goes youtn 
gin? H is @ youtr 


5 answer: 


and put on or take off h 
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For nearly half a century now, shoe manufacturers everywhere 
have come to Beckwith with their hard-to-solve box toe prob- 
lems and Beckwith has engineered the correct answers. 
Beckwith has over 70 types and weights of conformable soft, 
flexible and rigid box toe materials in thermoplastics, pyroxy- 
lins, and rubber-filled felts and flannels. “Beckwith” means 
moulded steel safety box toes; industrial felt making, plastics 
fabrication, box toe heating equipment, and products for the 
ethical medical profession. 


OUR NEWEST LINE 


GREY FELT BASE GREY FELT BASE 


WHITE FELT BASE WHITE FLANNEL BASE WHITE LAMINATE GREY FLANNEL BASE 
Women's & Juveniles Men's 


Women's & Juveniles Women's & Juveniles Juveniles Women's & Juveniles 


abi 


BO x TOES 


Beckwith Manufacturing Company, Dover, N. H., its subsidiaries and agents: Arden-Rayshine Co. & Castex 
Laboratories, Inc., Watertown, Mass., Beckwith Mfg. Co. of Wisconsin, (Milwaukee); Beckwith Box Toe, Ltd., 
Sherbrooke P. Q., Canada, Victory Plastics Co., Hudson, Mass., Felt Process Company, Boston, Mass., Safety Box 
Toe Company, Boston, Mass. Agents: Wright-Guhman Company, St. Louis, Missouri, I he Geo. A. Springmeier 
Co., Cincinnati, Ohio, Factory Supplies, Inc., Milwaukee, Wisconsin. 
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EDITORIAL 





The Irresponsible «Alarming 
Statistics” Regarding Foot 
Defects In Children 


The Facts Show The Figures Are In Gross Error 
But Ill Reflection On The Industry Continues 


Re, year after year and 
countless times each year, we hear or 
read about the “alarming statistics” 
concerning child foot health. In na- 
tional consumer magazines, news- 
papers, house organs, government 
bulletins and publications, on radio, 
lecture programs, etc,—always the 
same hum-drum story that 7 or 8 out 
of every 10 children are “foot-defec- 
tive” as a result of ill-fitting shoes. 
And invariably, the reports and sta- 
tistics are “based upon authoritative 
surveys.” 


Well, once and for all these dis- 
torted and unground “facts” need to 
be exposed and blasted to high 
heaven. It is a piece of concocted 
propaganda that has thrived on be- 
ing deliberately alarmist, meant to 
arouse response by the scare tech- 
nique. 

First, for any presumably scien- 
tific study or survey to carry re- 
spected authenticity, the methods of 
the survey have to be scientifically 
acceptable, So let’s inspect the meth- 
ods utilized in almost all child foot 
examination surveys, 


When is a foot “defective”? If 
there is an obvious, unquestionable 
lesion or deformity such as a bunion 
or hammer toe or severely pronated 
foot, we then have a clear-cut defect. 

But we now come to the first gap- 
ing hole in the techniques used to 
determine “defective.” It resolves 
simply to this: in many cases there 
is no clearly defined specification as 
to what is or isn’t defective. Some 
examples; 

Many congenital, normal flat feet 
are termed “defective” by examiners 
who often do not trouble to distin- 
guish these from acquired or truly 
weakened and flattened feet. 

Many “defective” feet are classi- 


fied as first, second or third degree 
weak feet. Yet there is no scientific 
line of demarcation between first, sec- 
ond or third degree. Hence there’s a 
probability of wrong or careless diag- 
nosis due simply to lack of scientific 
specifications. 

Many times a subject may be 
classified by one examiner as having 
a crooked toe, while to other exam- 
iners the toes are straight or normal. 
Where’s the line of demarcation be- 
tween a normal and crooked toe? Or. 
another instance: the little toe is al- 
most always turned in towards the 
others. This is frequently called a 
crooked or abnormal toe (due to ill- 
fitting shoes). But this same “crook- 
edness” of the little toe is found 
among natives who have never worn 
shoes, and hence can be regarded as 
a normal condition. 


We have seen mild toe blemishes 
such as a slightly reddened surface 
called an “incipient” or starting corn, 
and hence registered as a foot de- 
fect. Or again, all feet “pronate” nor- 
mally to a mild degree. Yet, because 
there’s no clear-cut specification be- 
tween normal and abnormal prona- 
tion, we find many of the normal 
classified as defective. 

In the majority of walking or gait 
tests given to children, toeing out is 
classified as a defective gait. Yet 
such a conclusion has no scientific 
authenticity. For instance, studies 
among natives with extremely healthy 
and normal feet reveal that the vast 
majority toe out naturally, and some 
to extreme degree. 


We could continue indefinitely 
citing where and how the statistics are 
rife with inevitable error due to gross 
failings in the methods and basic ap- 
proach. When there are no scientific 
specifications or acceptable defini- 
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tions regarding classifications of foot 
defects, then “statistics” resulting 
from any such surveys must be 
viewed as wholly unreliable. 

Moreover, in such examinations it 
is rarely if ever that any scientific in- 
struments and reliable testing equip- 
ment are used. Nevertheless, ‘“‘de- 
fects” are noted and help to unfavor- 
ably weight the statistics. 


For example, “bromidrosis” 
(excessive perspiration with bad odor ) 
and “hyperidrosis” (excessive per- 
spiration) are two factors commonly 
checked in child foot examinations. 
But how do you test for these? The 
foot examiners almost invariably use 
the “sight, smell and touch” test. 
Which means any variety of opinions, 
some at opposite extremes, can be 
and are registered as part of the “sta- 
tistics.” And how the human nose 
can detect when a foot odor from per- 
spiration is or isn’t normal, remains 
a mystery. Lastly, a child can come 
in from active play, be foot-examined 
while the foot is giving out normal 
perspiration under the circumstances, 
yet be classified as a “hyperidrosis” 
case. 

We've given a few illustrations to 
demonstrate that the inadequacy of 
method and lack of instruments make 
the “statistics” wholly unreliable. 


Just a couple of other points on 
this. In almost all such surveys the 
“findings” are based solely on the 
opinions or judgment of the exam- 
iners. Any “scientific jury” would 
throw such a case out of court. The 
demand is for factual evidence, not 
opinion, no matter the experience. 

Lastly, judgment (again a matter 
of opinion rather than scientific tech- 
nique) is passed upon footwear. This, 
too, would be dismissed by a scientific 
jury for inadequacy of method or 
lack of evidence. 

Nevertheless, on and on it goes, 
the ceaseless pounding away of the 
This is a de- 


Pe a ee 
alarming. statistics. 
upon the 


servedly ill reflection 
sources who serve as examiners with- 
out assuming the responsibilities of 
their task and public influence. 

But also, it is an undeservedly ill 
reflection upon the children’s shoe 
industry. both manufacturing and re- 
tail, as being the target of blame in 
the public eye. It is the industry that 
should be alarmed to counteraction 
by the “alarming statistics.” 


Reprints of the editorial at nominal costs 
Up to 100, 10¢ each; 200-500, Se each; 1000 
3000, 2c each; 5000 or over, 1%c each 
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It’s naturally better 


SAXON CALF 


The Best Of Two Worlds. Saxon Calf combines the deep-rooted traditions 
of European tanning with the newest American technical advancements, 
The result is as fine and tight a break, as springy a temper and as attrac. 
tive an aniline appearance as the talents of two worlds can produce. Add 
its fast-selling smartness to your men’s quality shoes. 


A. C. LAWRENCE LEATHER co., A DIVISION OF SWIFT & COMPANY (INC) 
PEABODY, MASS. 
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ews X-Ray 


"Fluid inventory" buying keynotes PPSSA, but good prospects 


reported ... Easter shoe sales termed gratifying by retailers 





... Men's clothing sales down but casuals and sportswear show 


continued rise. 


ot , eae a 599 

Buying for “fluid inventories” was the 
most significant development at the Popular Price Shoe 
Show this week in New York. It's something to really 
watch for it appears to be a crystallizing trend. “Fluid in- 
ventories, a term that has rapidly gained popularity in shoe 
business, means simply stocks deliberately held low so 
that space and funds are available for spot buying of hot 
items On a moment's notice during or between regular 
buying periods 


Fluid inventories may put new face on retail buy- 
ing patterns... just as did trend of shorter range, more 
frequent purchasing pattern that occurred and continued 


after World War I 


Alert shoe men have seen this coming, though few 
could put a real tab on it. More and more buying by 
“items rather than lines has been the trend, now crystal- 
lizing in what's now being called fluid inventories. Large 
and early commitments in buying lines have frequently 
left retailers with stocks too full and funds too low to 
buy the “hot item” that showed up later and which they 
wished they'd waited for 


Also explains in part “mystery” about low retail 
shoe inventories yet failure of retailers to rush to 
market with large-scale buying. True enough, inventories 
are low, in some cases exceedingly so, and there's real 
need for stocks. But retailers now tending to want more 
leeway, flexibility, in their buying and stocks . . . more 
allowance for sudden inspiration or change of mind 


Two likely consequences if fluid inventory buying 
trend continues: (1) more and expanded in-stock de- 
partment activity; (2) more spot selling and buying of 
“hot items.” The latter particularly significant in its 
possibilities. Could mean more between-season activity 
in shoe factories via quick creation of hot items for in- 
stant selling and delivery right at or immediately before 
the actual retail selling season 


What are motivating forces behind the fluid in- 
ventory trend? One thing quite significant: a definite 
movement away from pre-season buying by consumers, 
and more mid-season and even late-season buying. For 
example, years ago consumers bought summer wardrobe 
in advance of season (May-June). Now summer dresses, 
slacks, etc., sold right up into August, even later . and 
especially when inspired by summer markdowns 


Same is applying to shoes. Used to be that when 
whites dominated summer footwear, retail selling season 
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reached height in May-June, then plummeted. Today, 
with lots of variety in colors, types, fashions in summer 
footwear, consumers buy two or more pairs for summer 
as contrasted with one before. So second pair may be 
bought in July, a third in August. And very important: 
what they saw displayed in June they don't want in August. 
They want something “new.” Hence the wide-open mar- 
ket for the “hot item” shoe devised for mid-season selling. 


How was Easter shoe buying? Some 
concrete reports now coming in. General reports are 
that pre-Easter buying was appreciably ahead of last year 
in Midwest and West, but about even on the East Coast 
where several bad weather pre-Easter days put damper 
on sales. On the whole, shoe business has done well 
Two post-Easter weeks have been exceptionally good, is 
report 


New York City department stores report April sales 
8% ahead of April, 1953. Also, most of these stores 
bettered their pre-Easter sales of 1953, and they just about 
equalled their March sales for 1953, when Easter hit an 
early April date (the Sth). After-Easter promotions are 
reported good. Thus the important March-April totals 
show up very well for the same period of last year 


a Significant men’s sales and _ styling 
note: During first quarter of 1954, men’s clothing sales 
were off 139% as compared with same period of 1953, ac- 
cording to Clothing Manufacturers Assn. During that per- 
iod the industry operated at only 79% of capacity, com- 
pared with 90°7 in 1953. March output was only 70% of 


capacity 


Significance is this, however: Types of men’s clothing 
in most demand are on lightweight and casual side. Pro- 
duction of regular weight suits is off 26% in first quarter, 
but output of lightweights is up 11%. Production of 
slacks is up 3% from same period in 1953. 


Thus “popular demand” items in men’s apparel, 
shoes included, are obviously toward lightweight and casual 
This doesn't mean replacement of dressy type apparel and 
shoes by casual types . . . but rather, expansion of casual 
wear market to supplement dressy-clothes market. That's 
opinion of authorities in this field. Has particular signi- 


ficance for shoes, too 
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WATTLE 


MAKES GOOD LEATHER FASTER 


Because Time is MONEY, nearly every tanner likes to see as 
rapid penetration of his hides in the rockers as is pos- 
sible. Because of its unique qualities, combining as it 





does suitable molecular size with optimum pH con- 
ditions for rapid penetration, Wattle Extract is 
finding increased use in tannages where the 
production of high class leather at an eco- 
nomic price is the prime consideration. 


Ask your supplier for data or arrange 
for your own convincing test. 


WATTLE MAKES GOOD LEATHER 


SOUTH AFRICAN WATTLE EXTRACT MFRS. ASSO. 


Pietermaritzburg, Natal, Union of South Africa 


KENYA WATTLE MANUFACTURERS ASSOCIATION 
Nairobi, Kenya, East Africa 
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Shoe manufacturers rely on “Celastic” to reproduce 


the fine toe character of the last and to provide w rinkle - free 


toe comfort for the life of the shoe. 


UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 
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BREAKING THE LOG JAM 
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Bright Year Ahead Forecast 
At Popular,PricegShoe Show 


Any fears that the shoe industry 
is in for a slow year during 1954 were 
soundly dispelled at this week's show- 
ing of the Popular Price Shoe Show 
of America, held May 2-6 at the New 
Yorker and McAlpin Hotels in New 
York City. 

Shoemen everywhere, from every 
branch of the industry, came away 
from the show fully convinced that 
when the final returns are in, 1954 
will prove at least as good a year, 
productionwise and saleswise, as 


1953. 


Manufacturers and suppliers, many 
of whom came to the Popular Show 
with heavy doubts. soon learned that 
shoe retailers over the country ex- 
pect to buy and sell just as many 
shoes over this year as they did last. 

They also learned that there will 
be several definite changes from last 
year in buying habits of retailers. The 
latter, although convinced of a good 
season ahead, have quickly adapted 
their plans to the current economic 
tempo. Rather than place the greater 
bulk of their orders at one time and 
well ahead of the selling season, most 
retailers are committed to short term 
buying, fluid inventories. 

This feeling in itself has been the 
basic cause of slow orders to date. It 
was also evident at the Popular Show. 
But here it did not prevent retailers 
from placing a substantial volume of 
orders, from indicating there is more 


to come. 


Several factors contributed to 
the breaking of the buying jam. The 
recent upturn of the hide market and 
consequent firming of leather prices 
convinced one and all there is no 
longer any sense in waiting for lowe: 
prices. 
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Secondly, with pre- and post- 
Easter sales returns now in, it is evi- 
dent that retail sales have largely 
recovered from their early slump. 
Although heavy rains in the East 
dampened much pre-Easter business, 
volume compared favorably to last 
year. By May 1, retail sales were 
running only three-four percent be- 
hind a year ago. And business since 
Easter is reported universally as “ex- 
ceptionally brisk.” 


At the show itself, business began 
slowly on Sunday, 
tempo on Monday and hit its peak 
on Tuesday and Wednesday.  Al- 


though actual sales at a show are 


increased — its 


rarely heavy, the greater majority of 
exhibitors admitted they had either 
written substantial business or ex- 
pected to do so in the next two to 
four weeks. 

Many. 


and novelty shoe manufacturers who 


including women’s dress 
complained of less sales than a year 
ago. said they had made a number of 
appointments which should result in 
orders by the end of May or early 
June. 

Perhaps the most significant fae- 
tor arising at the show was the ex- 
pressed intention of retailers to keep 
their inventories “fluid.” To a man, 
regardless of size, shoe buyers from 
independent stores, chains, depart- 
ment stores, ete., said that the new 
trend of 
dominating the industry made it nec- 


faster shoe styling now 
essary for them to have top flexibility. 

Show executives pointed out that 
some women’s shoe style trends, con- 
sidered radical until recently, have 
become such good business stimula- 
tors that more and more. retailers 
were swinging over to the “let’s try 
it” attitude. 
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As one buyer from the West Coast 
put it, “I’m keeping my orders small 
but frequent. The most important 
thing as I see it is to keep myself in 
an open-to-buy position so that [ can 
jump into the market whenever I find 
something I think will be big.” 

Others admitted putting out feel- 
ers on new lines and_ styles, said 
they wanted to avoid committing 
themselves until they had more defi- 
nite information on what fall’s 
wanted styles would be. 


Best business was reported in 
women’s casual footwear with dress 
shoes not far behind. Styling was the 
predominant factor, buyers were con- 
stantly looking for something new, 
and manufacturers were doing thei 
hest to give it to them. 

Men’s business was steady with 
emphasis on casual styles. Black 
proved almost unexpectedly big but 
the new off-black was not as active 
as hoped. Children’s manufacturers 
reported good interest, especially in 
new styling. 

As PPSSA’s Fashion Show high 
lighted, many manufacturers are di- 
recting their top styling and promo- 
tion at the pre-teen market, particu- 
larly girls between the ages of 10-15. 
Because this group represents the 
largest population increase to come 
shortly, shoemen are offering it 
“older girl” styling tempered with 
construction and fit features to satistly 
parents, 

To a man, PPSSA leaders were 
unanimous in forecasting a 500 mil 
lion pair year productionwise and a 
dollar sales record equal to last year 
The country’s economic readjustme nt 
has not hit hard at the shoe industry 
and retailers are in a solid position 

As usual, the PPSSA Fashion Show 
proved a hit, aided and abetted by 
i new full-color projection tet hnique 
and models to present over 150 new 
styles. Betty Green was commentator 

The next showing of the Popular 
Price Shoe Show, for 
summer 1955, will be held Nov. 26 
Dec, 2 


spring and 








This shoe is 
TEN YEARS OLD 


We borrowed this ten-year-old 
=. from one of our customers. 
unretouched photograph shows you that a 
i 


You pay a little extra for the better leather, 
stronger stitching end clow. painataking crafts 
manship. But you ate more than repaid with 
extra years oA shape-holding wear, rich-leather 
handsomeness and “old shoe” comfort 

This superb lightweight oxford is in perfect 
taste anywhere, any time, It comes in enooth 
black or tan calfskin 


About $27, dightly higher 
At the hae stores listed below 


in the west 


ONE TROUBLE WITH MEN'S SHOE BUSINESS? This full-page ad appeared 
recently in a national magazine. (We've deliberately blanked out the maker's 
name, though it's a or advertised brand.) The obvious theme: a pair 


of these shoes will last you a 


it comes at a time when the men's shoe industry is trying to 


ong, long time—as much as 10 080 Ironically, 


oost per capita 


sales via inspiring more frequent shoe purchases. 


WOMEN’S SHOE STUDY 


Brown Surveys 


Retailer Profits 


Details of a research project aimed 
at revealing factors which contribute 
most to department profits and vol- 
ume in women’s shoe retailer opera- 
lions were this week by 
Brown Shoe Co.’s Naturalizer Divi- 
sion, 

The study was made by Russell W. 
Allen Co. of New York, retail store 
operations analyst, It was presented 
at a recent Naturalizer sales meeting 
April 20-27 in St. Louis. In it, every 
phase of women’s shoe operations in 
a group of large Naturalizer accounts 
analyzed for the full 


disclosed 


was year of 


1953. 


12 


Net profit and volume were offered 
as key questions to determine if a 
women’s shoe department can make 
a satisfactory net profit. Also sur- 
veyed were best opportunities for 
increased volume in women’s shoes. 

Results showed the annual net 
profit record for Naturalizer was al- 
most two times as large as the rest 
of the shoe department's profit. Vol- 
ume records of the 1953 operation 
that carrying 
Naturalizers did over twice as much 
volume in the middle price range 
when emphasis was placed on the 
Naturalizer line. 


also showed stores 


The survey showed that Natural- 
izer profit as compared with the rest 
of the department 
clearly demonstrated for the first 
time the need for retailers to keep 
idequate records which break down 
order to know which 
sales and profits by price lines and 


women’s shoe 


brands in 
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brands and which price lines are most 
profitable for them. 

The tremendous amount of infor- 
mation about other important de- 
partment operations reveals the most 
comprehensive information of a wom- 
en’s shoe operation ever developed 
in shoe retailing. 

Complete results of the Naturalizer 
survey will be published later in the 
summer for review by the entire shoe 
industry. 


€ 
$200,000 Filmer Fire 


A spectacular fire destroyed the 
six main buildings of the Filmer 
Leather Co. and President L. James 
Risedorf estimated the loss would ex- 
ceed $200,000. 

It was the second fire in as many 
days at the Filmer plant, which em- 
ployed about 70 persons in the tan- 
ning of buckskin for shoe leather. 

Fire broke out on the top floor of 
the three-story main building the day 
before. Firemen said it did “con- 
siderable damage” and might have 
been caused by defective wiring. 

The second fire started in the main 
building. It spread quickly to three 
smaller manufacturing buildings and 
two storage structures. Several small 
explosions firemen believed were 
caused by bursting chemical drums 
were heard as flames swept the plant. 

The cause was not determined im- 
mediately, 


Red Female Fired 

Endicott Johnson Corp. has fired 
Mary Elizabeth Woods, a company 
employe identified last month as an 
“active” worker for the Communist 
Party in 1951. Miss Woods, a 24- 
year-old graduate of Cornell Univer- 
sity, was employed in the company’s 
Scout Factory in Johnson City. 

Company officials said, “We be- 
lieve the publicity about Miss Woods 
has created a serious morale problem 
in the factory, justifying and requir- 
ing the termination of her employ- 
ment. 

Miss Woods had declined to an- 
swer questions before the House Un- 
American Activities Committee as to 
whether she had ever been a member 
of the Communist Party. She had 
been identified by a previous witness 
as a party member in 1951. The 
company said it was the first time in 
the history of the firm that an em- 
ploye had refused to answer ques- 
tions relating to the Communist Party 
on the grounds of self-incrimination. 
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EXODUS BEGINS 





Local Union Breaks 


From International 


A local union, representing em- 
ployes of the A. C. Lawrence 
Leather Co. plant at Ashland, Ky., 
has moved to disaffiliate with the In- 
ternational Fur and Leather Workers 
Union. 

The local union, by majority vote, 
decided to affiliate, instead, with the 
Congress of Industrial Organizations, 
it was disclosed this week by the 
National Labor Relations Board. 

The action came after the indict- 
ment of Ben Gold, president of the 
leather union, on charges of a false 
non-Communist affidavit. 

The local, under its new affiliation, 
petitioned NLRB for a new election 
to determine who will represent the 
110 production employes of the com- 
pany in collective bargaining. 


Developments came to light on 
April 28 as NLRB voted to order the 
election, although the grounds for 
the board action differed depending 
upon the views of separate board 
members. 

The local union, after its disaffilia- 
tion, named new officers, and they 
claimed representation rights. 

The board unanimously ordered 
the election within 30 days from 
April 28, and held that a contract 
made by IFLWU with the company 
covering these employes was no bar 
to the election. 

The contract is effective to July 
13, 1954, subject to automatic re- 
newal in May. 


A majority of the board mem- 
bers based their decision to hold the 
election upon the ground that there is 
a schism in the contracting union 
which has created confusion as to 
the employes’ actual choice of bar- 
gaining agent. 

Board members Ivar H. Peterson 
and Philip Ray Rodgers concurred 
in the order, but each on different 
grounds, 

Peterson held that an election 
should be ordered because the con- 
tract is near the end of its term. 
Rodgers held the election is war- 
ranted as the board has taken steps 
to withhold further benefits of the 
act from the fur workers’ union be- 
cause Gold now has been found guilty 
of the false non-Communist affidavit 
charges. 
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PINPOINTING OBJECTIVES at two-day meeting of Steering Committee of 
Independent Shoemen, held April 23-24 in St. Louis, are five of the industry's 
top-ranking executives. Left to right: Charles Shanklin, Shanklin Shoe Store, 
Hopkinsville, Ky. Philip — Solby Bayes Co., Boston, Mass.: Sam Sullivan, 


Laredo, Tex.; Fred J. We 


er, president, Weber Shoe Co., St. Louis, Mo., 


and O. Fred Price, vice-president, Selby Shoe Co., Portsmouth, O. 


The board a week ago issued an 
order requiring the union’s top ofh- 
cials to show cause by April 30 why 
the union should not be declared out 
of compliance with the filing require- 
ments of the Taft-Hartley Act, and 
thus, denied all benefits of the board 
under the act. 

Subsequently, the deadline for the 
union to show cause was extended 
until May 17 at the request of the 
union’s top oflicers, 

The International explained that 
it was holding its each two years 
convention starting May 2, and until 
the convention, would be unable to 
give an adequate answer to the show 
cause order. 

In a second case, the leather union 
stands to lose out at the Safrit 
Leather Co., Inc., Beauford, N. C., 
unless the union comes into compli- 
ance, as ordered by the board on 
April 20. 

The board on \pril 28 directed an 
election among production and main- 
tenance workers of the company, but 
said no election is to be held unless 
the union is in compliance. 

In another case, the board dis 
closed. District five stands to lose all 
rights in the case of the Nelson Tan 
ning Co., where the union has filed 
recently an unfair labor practice 
charge. 

This case, presumably, will be 
thrown out of the board’s arena, un- 
less the international, as well as its 
locals. come into compliance e by rid 
ding its top ranks of Communist 


labor leaders. 
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RISE AND FALL 


Compo Sales Up 
But Net Is Down 


Machinery 


showed a total sales gain of 22.7 pet 


Compo Shoe Corp 
cent in 1953 over the previous year 
but net income showed a decline. 
The company’s 25th annual report 
reveals that its sales or total income 
from leased machinery, cements and 


hye t Is 


amounted to $4,499,520, an increase 


machine parts and wood 
of 22.7 percent over 1952 
Its net earnings came to $208,499 
as compared with $240,190 in 1952 
Compo termed 1953 “a year of 
building” for the company. During 
the year Compo acquired the United 
Wood Heel Co, and the Quirk Ma 
chinery Co., both of St. Louis It 
negotiated a $1,000,000 loan for this 
purpose, Decreased earnings in 1953 
said the company, were due to “a 
combination of the cost of initiating 
new sales service and research pro 
grams, and a recession in the shoe 
industry which started in July and 
was still continuing at year’s end 
Of Compo’s $2,494,645 
$1,308,367 was from leased machin 
ery, and $1,096,478 from sales of 
parts 


come 


supplies machinery ind 


karnings amounted to 67 cents a 


share as against 76 cents in L952 





NEW AND OLD OFFICERS of New England Tanners’ Club for the next 

season are shown at group's last meeting of this season held Friday evening, 

April 23, at Hotel Hawthorne, Salem, Mass. Left to right, Charles Cares, 

John Flynn and Sons, Salem, retiring president; Joseph O'Connor, O'Keefe 

Leather Co., Salem, secretary-treasurer; Robert Barnet, J. S. Barnet and Sons, 

Lynn, president; and Frank Upton, American Hide and Leather Co., Lowell, 
vice president. 


HIDE SURPLUS? 


Hide Men See 
Hope In Export 


Nick Buecher, Jr., president of the 
National Hide Association, told a 
meeting of the Association members 
in Detroit that despite a substantial 
level of current hide consumption, 
there is still a surplus of hides. How- 
ever, he said, with the U. S. the only 
remaining large stockholder of hides, 
foreign demand backed by expected 
increases in domestic demand should 
keep the hide industry quite active in 
the months ahead. Following are 
some excerpts from Buecher's ad- 
dress: 


“Despite the fact that tanners to 
day are consuming about 45,000 
more hides per week than they did 
in 1952, there is still a surplus of 
hides. There has been increased tan 
ner interest in rawstock of late and 
export has been going along at a 
good clip. Then too, there has been 
considerable buying for the Ex 
change. Slaughter this year is ex 
pected to run between 25 and 27 mil 
lion head. In 1952, the average 
weekly soakings of cattle hides by 
tanners amounted to 383,000_ per 
week, In 1953, the average increased 
to 415,000, For the first 11 weeks of 
the current year soakings by tanners 


14 


were running about 426,000 cattle- 
hides per week and 44,500 kip skins. 

“On January 1, 1954 we had a 
carry-over of about 1! million hides. 
Unless demand for hides improves 
and it is—we will have a carry-over 
of between 3 and 4 million at the end 
of 1954 based on best known esti- 
mates. There are indications that 
this number could be reduced, With 
Argentina’s hides sold ahead, we are 
the logical market for Western Eu- 
rope to buy hides during the months 
that lie immediately ahead. There is 
no reason why we shouldn't do a 
good export business, provided the 
dollar allocations are big enough to 
European countries in need of our 
rawstock. There are indications that 
retail sales of shoes are now improv- 
ing. This should help step up domes- 
tic demand for rawstock. 


“Not only is it necessary to find 
more export business to take up the 
slack, but we need to develop more 
domestic markets through more and 
more sales of leather. The more 
leather we sell the more hides and 
With Ar- 
gentina’s prices 30 to 40. percent 
higher than those in the U. S., and 
with Argentina’s hides sold ahead, 
pretty 
much to ourselves, and I'd say the 
domestic market too. Let’s see that 
we sell our merchandise and avoid 


skins tanners will need. 


we have the world market 


any burdensome surplus at the end 
of the vear. 


“The National Hide Associatien is 


LEATHER and SHOES 


now in the process of compiling a 
list of foreign sources seeking our 
hides, so that our membership may 
take as much advantage as possible 
of the chance to export.” 


Wohl Gets 210 Award 


David P. Wohl, founder and presi- 

dent of the Wohl Shoe Co.. St. Louis. 
was awarded the sixth annual T. Ken- 
yon Holly Memorial Plaque at the 
15th Annual Banquet of the 210 As- 
sociates, held at the Waldorf Astoria, 
New York. this week. 
1.600 attending shoe and 
leather industry executives saw Wohl 
receive the distinguished honor as 
“an individual of the highest calibre 
whose own life follows a pattern of 
complete unselfishness in the achieve- 
ment of great human needs.” 

Several years ago Wohl established 
the Wohl Foundation with a donated 
fund of over two million dollars. 
Dividends from this fund have estab- 
lished two public medical centers in 
St. Louis. More recently, Wohl pre- 
sented a gift of one million dollars 
to Washington University, St. Louis, 
with no restrictions for its use. He 
had earlier given two hundred thou- 
sand dollars to the Jewish Hospital 


Some 


in the same city. 


St. Louis has also been the recipi- 
ent of the David P. Wohl, Jr. Me- 
morial Hospital, built in memory of 
Wohl’s son who was killed during 
World War It while in the armed 
services. A number of years ago he 
established a fund to help set up 
young men in the shoe business. 
Over 300 such men have since been 
established in business through his 
efforts. 

Wohl has been a director of the 
Mercantile Trust Co., St. Louis; he 
is a member of the Board of Direc- 
tors of Washington University; he is 
also a vice president of the St. Louis 
branch of the Boy Scouts of America. 
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AT LAST 


Gold Sentenced By Court; 
Gets 1;To 3 Years In Prison 


Appeals To Higher Court While Out On $10,000 Bail: 
Union, Gold And Daily Worker Call Trial ''Frameup'' 


Ben Gold, Russian-born president 
of the International Fur & Leather 
Workers Union, was sentenced to 
one to three years in prison on false 
Communist affidavit charges. Ac- 
tually, he received two separate 
sentences of one to three years, but 
the judge specified that these two 
sentences were to run together. Gold 
was immediately released on bail of 


$10,000. 


The 55-year-old Gold shook his 
head and said “no” when U. S. Dis- 
trict Judge Charles F. McLaughlin 
asked him whether he had anything 
to say. The court had listened to six 
weeks of testimony in the case. Gold 
was accused of filing a false state- 
ment in swearing that he wasn't a 
member, supporter or affiliate of the 
Communist Party, The affadavit was 
filed April 30, 1950. Until the verdict 
of the jury and the sentencing by the 
judge, Gold’s union has had full ae- 
cess to services of the National Labor 
Relations Board. Such privileges are 
now expected to be denied the union 
until they elect a new president. 

The contention of the prosecution 
was that Gold only went through 
surface gestures in “resigning” from 
the Communist Party while actually 
remaining an adherent and a secret 
member. 

Judge McLaughlin, however, 
turned down the request of chief 
prosecutor Joseph A. Lowther, that 
Gold be sent to jail while his appeal 
to a higher court was pending. 


Until the verdict of the jury 
and the sentencing by the judge, 
Gold’s union has had full access to 
the services of the National Labor 
Relations Board. These privileges, 
however, are now in the process of 
being cut off. The NLRB had given 
the union until April 30 to show 
cause why it should not be denied 
NLRB privileges. On appeal by the 
union, claiming that it would take 
action at its biennial convention in 
early May in Atlantic City, an exten- 
sion to May 17 was allowed. Gold 
made use of the extension by telling 
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the convention’s 355 delegates that 


the whole trial was a “frameup.” 

Vito Marcantonio, former leftwing 
Congressman fom New York, chief 
defense counsel during the trial, told 
Judge McLaughlin he planned an 
immediate appeal, and filed it shortly 
after the sentence was handed down. 
Gold was permitted to continue free 
on bail of $10,000 pending outcome 
of the appeal. Marcantonio told the 
judge that the Government’s evidence 
“smacks of a frameup quality.” 

At the 20th biennial convention of 
the International Fur & Leather 
Workers Union, held this week in 
Atlantic City, Gold’s trial and con 
viction was the top item of official 
discussion, occupying most of the 
first two days of the meeting. A large 
portion of the trial record was read 
to delegates, and numerous speakers 
took turns accusing the FBI of “yury 
tampering” and other such charges. 


Those accusations spring from 
the fact that two members of the 
jury were dismissed before the trial, 
after they told the judge they had 
been questioned by the FBI about 
certain matters relating to Commu- 
nism. The pair said that they con- 
sidered the questions might have an 
effect on their verdict. A third mem- 
ber, also questioned, said he thought 
the FBI inquiries would not affect his 
judgment of the Gold case, and was 
permitted to continue on the jury. 
The places of the other two were 
filled by 
cedure. 

At the Atlantic City convention of 
IFLWU, Gold said the trial was “a 


great moral victory” as no union 


alternates, a normal pro- 


member had testified against him, 


but only “professional” witnesses, 


paid by the government, spoke 
against him. The payment he referred 
to was the normal witness fee. 

The union’s report at the conven- 
tion termed the trial a “shocking 
frameup——part and parcel of a big- 
business drive to destroy the freedom 
and liberties of the American pe ople.” 

Max Ruskin. of the Furriers’ Joint 
Council of IELWL. told the delegates 


that the conviction of Gold has “em 
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boldened” the employers, but he 
added that they are mistaken if they 
think the workers will return to the 
sweatshop contracting days. The con 


IFLWU fur 


worke rs now receive more than $3.25 


vention was told that 


an hour for a 35-hour week. 


Ruskin proposed that IFLWI 
should distribute one million copies 
of material from the court recording 
Gold’s trial “so the whole country is 
aware this is a frameup against all 
labor.” 

John Salfer of Local 30, Fond du 
Lac, Wis., told the delegates that 
Juc ge Van Pelt, president of Fred 
Rueping Leather Co., asked the local 
whether they had Attorney 
General Brownell’s assertion that the 
union is) “communist - dominated,” 
and Van Pelt added that he was not 
going to be a party to ¢ ollecting dues 
(on checkoff) for a union with such 


heard 


leaders, 
Another IFLWI 


in a speech that it was 


delegate declared 
“a scandal 
that the taxpayers’ money was used 
to pay off stoolpigeons to lie” against 
Gold. A Cincinnati delegate said that 
city was the center of witehhunts with 
two of the members there jailed on 
Commie affidavit charges. “But the 
bosses failed to destroy the union,” 


he added. 


Abe Feinglass, midwest director 
of IFLWU, stated that “reactionaries 
are gloating over the Gold convi 
tion.” He 
(LEATHER AND SHOES) as. stating 
“go off the 


quoted one magazine 
that the union will now 
Gold standard.” 

The Commie Daily Worker 
has bled with compassion for Gold 
during the trial, stated that the con 
viction “was obtained through FBI 
intimidation of the jury.” And again, 
“The Department of Justice resorted 
to intimidation and the use of only 


Ww hic h 


paid professional Government in 


formers.” By curieus coincidence, 
this was the same term used in Gold's 
accusation, 

The Daily Worker's George Mor- 
ris, who covered the IFLWU conven 
tion, reported in his paper: “Did the 
expulsion (from the ClO in 1949) 
hurt the fur and leather workers? 
It certainly did. The action was an 
invitation to the government to pet 
secute the IFLWUL and to jail deport 
ind decertify. The union spent hun 
dreds of 


fighting raids,” 


thousands of dollars in 


But the semi-final decision made 
hy this country’s courts still stands 
Ben Gold is guilty and goes to prison 
The final decision will be fortheom 
ing shortly 





EXPORTS EXPAND 


Minnoch Sees 
More Hide Sales 


There is every reason to believe 
the hide business will get better, John 
K. Minnoch, Chicago, IIL, executive 
director of the National Hide Asso- 
ciation told about 150 persons who 
attended the opening session of the 
association’s Tenth Spring Meeting at 
the SheratonCadillac Hotel, Detroit, 
Mich., on Monday morning, May 10, 
1954, 

“The best shoe authorities believe 
that shoe sales this year will equal 
last, That should mean domestic 


LOW CONCENTRATION 


Shoe Industry Far 
Down On List 


One of the least concentrated and 
most competitive of all major U,. 5. 
producing industries is that of shoe 
manufacturing. 

Of an estimated 900 shoe firms 
making shoes in the U, 5S. during 
1952, it took 850 to produce some 
50.3 of the 508 million pairs of shoes 
made that year. The other 50 pro- 
duced 49,7 percent, 

So says the National Shoe Manu- 
facturers Association, which bases 
its findings upon a recent report by 
the Census Bureau. 

Findings are fairly conclusive, For 
example, the country’s four largest 


business by tanners should at least 
be about the same as last—and there 
are some who even think it will be 
better. Export business may not be 
quite up to last year, but neither will 
the cattle kill. It’s already beginning 
to taper off. I believe that domestic 
demand for tanners will show some 
improvement. In fact, it has already. 
Hide sales to our own tanners have 
increased during the past few weeks 
and export business has been good. 

“One of the biggest shoe men in 
the business informed me a_ few 
weeks ago that he could see little or 
leather rawstock 
should be so low since any further 
drop could hardly change the price 
of a pair of shoes even as much as 


no reason why 


l5e. Since then hide prices have ad- 


shoe manufacturers produced 24.4 
percent of the national total in 1952. 
Viewed in the light of the Federal 
Trade Commission’s 1947 study of 
concentration in productive facilities, 
this is an extremely low level of con- 
centration. 

The FTC study showed that in 
many industries, three firms only 
control over 60 percent of the entire 
industry’s assets and at least 50 per- 
cent of its production. 

In almost all major U. S. indus- 
tries, 50 companies or less control 
at least 90 percent of the industry’s 
output. In the shoe industry, the 
top 50 companies did less than 50 
percent in 1953. 

The following table shows that no 
one U, S. shoe manufacturer below 
the top nine contributed more than 
one percent of the U.S. total in 1952. 
International Shoe Co., world’s 
largest, produced less than 12 per- 
cent of the yearly total: 


PRODUCTION OF SHOES AND SLIPPERS IN 1952 
Arrayed by Company Class 


(in thousands of pairs) 


Company Class 
All Companies 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 
Largest 

All other companies 


Percent of 
Total Produced 
100.0 
24.4 
30.4 
35.8 

38. 
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vanced. They can stand another ad- 
vance without being out of line with 
other markets in general. 

“The United States is pretty much 
in the driver’s seat as far as the 
world hide market is concerned. Ar- 
gentina is sold ahead. Where else 
can the world turn for its hides? Ar- 
gentina got higher prices for its 
hides, but on a barter basis. Business 
with us is usually strictly cash. West- 
ern European countries are only 
awaiting new allocations to do busi- 
ness with us, And if trade with the 
Soviet satellites is approved by our 
country, there will be even greater 
export business. Export can be the 
huoying force in this market. Any- 
thing that domestic demand adds will 
be only so much more on the side of 
optimism.” 


Kinney’s Smith Honored 


George L. Smith, president of G. 
R. Kinney Co., and treasurer of the 
National Association of Shoe Chain 
Stores since its inception 10 years 
ago, was honored by fellow members 
of the Association at a luncheon this 
week in New York, for his long serv- 
ice to the industry and the Associa- 
tion. 

Smith was presented with a hunt- 
ing gun in handsome leather case by 
David Hermann, Association presi- 
dent, who presided at the meeting. 

The meeting was attended by top 
executives from all branches of the 
industry. Speakers included Julius 
Schnitzer, Merrill Watson, L. E. 
Langston, Maxwell Field, Irving 
Glass, Edward Atkins, and Roland 
Jones, president of the American Re- 
tail Federation. 


Neolite Annoyed 


The Goodyear Tire & Rubber Co. 
has launched a hard-hitting “educa- 
tional” campaign to stop representa- 
tion of other non-leather soles as 
Neolite. 

F. R. Evans, general manager of 
the firm’s Shoe Products division, 
reports that “some uninformed shoe 
dealers and salesmen have offered 
customers shoes with plain, unmarked 
soles and certain branded 
claiming the material was Neolite. 

The public and some shoe re- 
tailers are not yet aware that there 
are widely varied grades and quali- 
ties of non-leather shoe soling ma- 
terials.” 


S¢ sles, 
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COLOR ANALYSIS 





Investigation Of Colors And Dyes 
Used In Process Of Leather Coloring 


Though ''Colors'' And ''Dyes'’ Are Used Synonymously, 
There Are Distinct Differences Tanners Should Know 


By Joseph A. Casnocha 
Sandoz Chemical Works 


What is the difference between 
colors and dyes? 


= 

Psychologists define color as 
“a type of sensation produced in the 
brain of certain organisms.” To dis- 
tinguish the colors of various surfaces 
there must be three factors present: 


1. Light, illuminating the surfaces; 
2. Observer, viewing the surfaces 
and interpreting the sensations; 
The surfaces must contain sub- 
stances capable of absorbing 
different fractions of the light. 


White light is the most important 
illumination, and it can originate 
from various sources. For the sake 
of simplicity, it can be said that white 
light is composed of three primary 
colors, namely, red, green and blue, 
even though as many as 128 different 
shades have been identified within 
the extreme limits of visibility. 


Each colored compound must 
to a degree absorb certain compon- 
ents of white light and transmit or, 
in the case of opaque substances, 
reflect the rest. The transmitted or 
reflected fraction is responsible for 
the stimulus in the observer's eye, 
and the subsequent sensation repre- 
sents the color that we associate with 
the particular substance when illumi- 
nated by white light. The observed 
color is complementary to the color 
or colors absorbed by the substance. 

By the impregnation of a colorless 
substance with a substance capable 
of absorbing a certain component of 
white light, the colorless substance 
can be made to appear as if it itself 
did the light-absorbing. To the ob- 
server the impregnated substance ap- 
pears colored, although it is only the 
impregnating material that is respons- 
ible for the color sensation. The 
process of impregnation or treating 
of leather with light-absorbing, water 
soluble substances (in some cases in 
conjunction with insoluble pigments ) 
is referred to as “coloring,” or “dye- 
ing.” 


May 8, 1954 


Leather Dyes: Having a slight 
idea about light and colors, we will 
devote the rest of our discussion to 
the deseription of the third factor 
required in the distinguishing of col- 
ored surfaces; that is, the substances 
(organic) capable of absorbing cer- 
tain fractions of light, their history 
and the reasons for their peculiar 
behavior. 

By means of a 
plate and a spectroscope, which re- 
solves the light transmitted by the 
substance, it can be shown that all 


photographic 


organic compounds absorb light of 
short wave-length (ultra violet), but 
only the unsaturated molecules ap- 
proach the visible spectrum. By se- 
lecting certain configurations in the 
structure of the molecules it is possi- 
ble to prepare a great number of 
colored which absorb 
some or all of the light waves between 
100 to 700 mu. Although there are 
thousands — of substances, 
many of which are called dyes, not 
all of them are suitable for leather 
coloring. 

To be of value for our purpose, the 
dyes must be soluble in water, appli- 


substances 


colored 


cable without the use of any auxiliaries 
that might be harmful to the leather, 
stable in various H 
tions (change in shade and precipita 
tion), and must resist various salts 
and other chemical reagents that are 
encountered in leather at the stage 


ion concentra- 


of coloring. The dyes should color 
level, possess moderate stability to 
light and have good — tinctorial 
strength. Fastness to bleeding, crock 
ing and washing are also called for 
on certain types of leather. 

Leather dyes are, therefore, certain 
organic, water soluble compounds 
which react with leather and whieh 
when illuminated absorbed some 
components of the visible spectrum, 
reflect others and thus produce a 
sensation which the observer calls 
“color.” In other words, we are ap 
plying dyes, but in order to produce 
colors, light and an observer are 


needed in addition to the dyes, 


History of Dyes: The first artifi 
cial coloring matter was Picrie Acid 
in 1771 from indigo and nitrie acid. 
However, due to its high cost it was 
not manufactured until 1855 when 
an economic method was developed. 

The history of synthetic dyestuffs 
actually dates from 1856, when Wil 
liam H. Perkin, a young student in 
Hofmann’s laboratory in London, 
quite accidentally prepared a violet 
coloring matter by oxidizing crude 
aniline. The following year he pro- 
ceeded with commercial manufactur 
ing and marketing of his product 
which he called “Mauve.” Since the 
first synthetic dyestuff and a number 
of the early dyes were derived from 
aniline, they were referred to as “ani 
line dyes” or simply “anilines,” and 


(Continued on Page 23) 
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SHOE 
FASHION 
NEWS 

AND TRENDS 


Coordinated advertising can pay off. . . . Buckles and jewels 


spark women’s Fall shoes. . . . Men's manufacturers aiming at 


young customers. 


I Two years ago when Mexican multis were at 
height of their popularity, some enterprising manufac 
turers and retailers were showing a few pastels and 
tropical leathers as window dressing items. At the time 
Styles« ope felt that these appealing colors could snow 
ball into volume. Such has proven to be the case. Thi 
year tropicals and paler hues have definitely come into 
their own and are receiving ever increasing consumer 
demand, Most top fashions have started in similar way: 
first, as new idea, possibly a novelty and then if fashion 
right a gradual public acceptance is born. 


Top spot on fashion color card reached by pastels and 
tropicals due to excellent promotion job done by alert 
manufacturers and retailers who were aware of poten 
tialities of these colors. Leather Industries of America 
has been pointing out eye-catching, truly feminine look of 
tropical leather colors (e. g., spread in this month's 
Vogue). Manufacturers would be well advised in keer ing 
their retailers abreast of such promotions in order to key 
local advertising along similar lines and thus increase 
consumer pull, In looking to the future, now is time to 
start coordinating special Fall pramotions to make most 
of nationwide advertising campaigns and increase sale 
ability of the new in Fall lines. 


= 
Dress shoe of Fall '54 will be resplendent with 


ornamentation—-this, however, to be less gaudy than in 
par previous. Delicate filigree ornaments and jeweled 
proaches will provide perfect adornment for vamp col- 
lars. ‘'Footlight jewels in marcasite, cut steel, bronze or 
dazzling rhinestones’ will appear on many evening slipper 
according to Glamour magazine. Also, in keeping with 
Fall's costume jewelry trends, pearls and textured gold 
trims will challenge ever-popular rhinestones for first 
place as shoe decor. Grosgrain ribbon with gold piping 
giving effect of gilded topline will be another popular 
trim, (This, an item of Haley Cate Company, Inc.) Semi 
dress shoes will feature much heel dex oration, e. g. 
asymmetrical stitching effects. Lustre and gunmeta 
patent trims on suede, puffed Vamps, Zig-Zag stripy ng: 
will also embellish the afternoon shoe. 


—_— 
More and more buckles will be in use this Fall—not 


just as functional necessities but as effective ornaments. 
Word for buckles will be subdued—black on black leath- 
ers rather than nickel buckles, etc. This to add to over-all 
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costume look. Also more promotion of matching belt 
and shoe buckles—retailers like display possibilities of 
these. 


Colonial buckles to achieve prominence again, particu- 
larly good on new, high-riding shoe styles. Also on these 
high front shoes three or four small buckles are an eye- 
catching trim. New finishes on buckles add to their 
attraction for Fall wear—note Parva's new enamel process 
and Felch-Anderson's ‘wrought iron’’ satin finish. 


\ 

\=) Predominance of blues and grays in men's ready- 
to-wear calls for darker colors in men's shoes. Black 
definitely in picture for Fall ac« 9rding to report from 
Popular Price Shoe Show. Also more mixed leathers in 


casual shoes to go with textured clothes. 


Industry attempting to attract style-conscious younger 
male customers with new designing features. Lower top 
lines and soft grained leathers getting strong play. Lace 
less shoes will be promoted for Fall and are expected t 

reach volume. One, two, and three eyelets wil 
big with emphasis on the two eyelet. Over-all Fal 


aiso be 


picture—sleeker, more refined look, finer detailing with 


stitc hing r redominating. 


(=, 


he) Depicted below are prize-winning pullovers as 
executed by class in shoe design at Washington Univer- 
sity, sponsored by St. Louis Shoe Manufacturers Associa 
tion, These designs were selected by fashion editors 


attending recent St. Louis Show. Each pullover wa: 
ar companied by sketch of suggested outfit and various 


colors to coordinate with it. 


¢ 
Owe 
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HOW TO KEEP COMFORT 
IN A COMFORTABLE SHOE 


You make a comtortable shoe, so be sure it stay bleed through to discolor uppers contains no 


petroleum products harmful to) crepe rubber 


comfortable, It will if vou use ao non-thermo 


plastic filler like Armstrong's that stays flat and soles 


It comes ready to apply your operators 


flexible under day-in, day-out wear. just dig in and go to work 


Armstrong’ Cold Filler won't bunch or creep For a trial supply, call your Armstrong repre 


under heat and foot pressure, wets on contact sentative or write Armstrong Cork Company, In 


spreads easily, and. sticks tight. And it) won't dustrial Div., 6105 Drury Avenue, Lancaster, Pa 


Armstrong’ 


cow paoctss 
? t 





When you specify GARGOYLE 
you can be sure of... 


WE I, Poe y. —= 
i 
y € , 


Skilled technicians are on call — men who 
who are specialists in leather oils and greases, 


with years of experience working with tanners 


Scientists, technical service laboratories 
A staff of chemists and the facilities of our 
laboratories are available to help solve your 


special problems. 


Specially designed tanning products 


To meet your every tanning need there's a com- 





plete line of Gargoyle leather oils and greases 
... Solenes and Sole Waterproofing compounds 
... Sulfolines and Curriers Greases... other 
leather oils and specialties. All are specially 


designed to help make good leather, 


SOCONY-VACUUM 


a rgoyle Leather Oils & Greases 


SOCONY. VACUUM OIL COMPANY, iNC., TANNERS DIVISION, 26 BROADWAY, NEW YORK 4, N.Y 
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THE STEHLING HYDRAULIC DOUBLE 
ROLL SETTING OUT MACHINE 


what 
~ youre hunting 


for- BETTER, 


FASTER PRODUCTION AT 
LOWER COST? 


If that’s your problem, here's the answer . here's the 
machine that gets you a perfect job on both heavy upper 
sides and light leathers . . . and gets you a double setting 
fours “ction in one operation as well as increased yield 
because lower rubber roll rotates in opposite direction from 


Y \ fserer roll. 
/ 

l/ oe Hydraulic Double Roll Setting Out Machine, 
you rave a 72-inch opening for smoother, faster operation; 
) you have heavier, more durable construction; heavier ball 

bearings; minimum working parts; minimum maintenance 
and you get production that keeps you, your workers, 
and your customers happy 


Write, wire, or telephone for the complete story now. 


CHAS.H.STEHLING CO. 


1303 NORTH FOURTH ST., MILWAUKEE 12, WIS. 
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SEVERAL CAUSES 


Cite Reasons For 


Higher Hide Prices 


The National Shoe Manufacturers 
in citing increases in 
“in the face of 
record,” 


Association. 
hide and skin prices 
the highest slaughter on 
states that it is the result of “a com- 


bination of several forces at work in 
the market.” 

Many tanners. who use no winter 
hides. are now buying the better 
spring hides, and hence tend to firm 
up prices. 

Foreign buying of U.S. hides, duc 
largely to the depleted Argentine sup- 
ply, has been another force at work. 

Continued apprehension regarding 
the Indo-China situation has stepped 
up trading in hide futures via pur- 
chase of spot hides for “hedging” 








LEATHER FIBRE MIDSOLING 


a 


TWATER MAS 
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purposes, thus adding strength to 
prices. 

Current buying of fall leather needs 
by shoe manufacturers has been an- 
other factor. Hide prices in mid- 
April over the past two years has 
shown the same pattern of increased 
prices. 

Tanners, like shoe manufacturers. 
have also come to market to cover 
the leather orders. 

The report concludes: “Hides and 
skin prices in 1954 will, in the long 
run, depend upon foreign demand 
for our hides, which is continuously 
heing aggravated and stimulated by 
the political overtones.” 


Men’s Soft Box Toes 


Regano Box Toe Co., Haverhill, 
Mass., has announced development 
of a new and improved soft box toe 
designed exclusively for men’s dress 
and casual footwear and adapted to 
the new fall-winter footwear styles. 

The new product is said to embody 
principles so successfully used in 
women’s shoes, providing a combina- 
tion of comfort and smart appear- 
ance, and adaptable to speedy ap- 
plication on regular shoe machines. 

According to Daniel Ryan, Regano 
president, “there has been a definite 
trend toward colorful, stylish and 
more flexible and lightweight shoes 
for men. The new soft box toes have 
heen designed particularly to fit into 
these trends and enhance these shoes. 
We believe this new development also 
offers some dramatic sales possibili- 
ties and can help boost per capita 
consumption in the men’s shoe field.” 


Kinney Plans 22 Stores 

The G. R. Kinney Co. plans to 
build and put into operation 22 new 
shoe stores during 1954, according 
to a report read by George L. Smith, 
Kinney president, at a stockholders 
meeting in New York. 

Smith told the meeting that a sharp 
dip in March sales as compared with 
those of last year’s March was simply 
a reflection of a late Easter this year. 
Business in general, “while still ex- 
tremely competitive, is by all normal 
and reasonable standards, still good. 
Our March sales decline was of no 
real significance.” 

The company declared a five per- 
cent stock dividend and a cash divi- 
dend of 35 cents a share on common 
stock, both payable June 25. 
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even today we hear the term “aniline 
dyes” used as a synonym for “coal 
tar.” or better, “synthetic” dyes. The 
expression “aniline dyes” is, however, 
not broad enough because many of 
the newer dyes have not been derived 
from aniline. 

\ new era was opened in the manu- 
facture of synthetic dyes. Although 
the diazo-compounds were discovered 
by Johann Peter Griess in 1858, it 
was only after the ring structure of 
benzene was elucidated (in 1865) 
that the former purely empirical re- 
searches gradually gave way to well- 
directed scientific sy nthesis, and prog- 
ress became quite rapid. The exten- 
sive studies of August Wilhelm von 
Hofmann contributed enormously to 
the knowledge of aromatic chemistry 
and gained him recognition as the 
“Father of the Dyestuff Industry.” 


Selective Light Absorption: 
Even though hundreds of synthetic 
dyestuffs have been available for 
some time, it was only recently that 
a satisfactory explanation was offered 
for their colors. In 1876 Witt pointed 
out that color in organic compounds 
is due to the presence of certain 
groups which he called “chromo- 
phores” or “chromophoric” — color 
imparting. 

However, these have to be parts ol 
extended, unsaturated systems (usu- 
ally aromatic) before they develop 
marked colors. The unsaturated mole- 
cule, including the chromophoric 
group, Witt called, “chromogen.” It 
still is not a dye as we defined it, since 
it is not capable of reacting with 
leather to form reasonably stable 
colored compounds. The groups of 
the dye molecule which influence its 
color and facilitate reaction with 
fibers Witt named “auxochromes.” 

The terminology proposed by Witt 
still remains satisfactory for the de- 
scription of the various groups con- 
tained in dyestuffs that are used in 
leather coloring, but his theory does 
not explain the fundamental reason 


why compounds containing “chromo 


phoric” groups should be colored. 


In summary: Even though the 
two most widely quoted dictionaries 
of the English language list dyes and 
dyestuffs under the definitions of 
“color.” they do not accept them as 
the most common meanings and place 
them only at the bottom of the list. 
Furthermore, it has been mentioned 
that to distinguish between “colored” 
surfaces, we need light and substances 
capable of absorbing different frac- 
tions of light, in addition to an ob- 
server whose eyes and brain are able 
to register and interpret the sensa- 
tions caused by those fractions of the 
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light which are transmitted or re 
flected by the substances. 

Colors, therefore. are the products 
of physical - physiological -psycholog- 
ical reactions, while dyes are certain 
organic compounds which, due to 
their structure, are able to absorb 
some components of the visible spec 
trum, 

In the coloring of leather we are 
actually applying (adding) dyes and 
thus subtracting from the light by 
which the leather is illuminated. Not 
all colored substances, not even all 
dyes, are suitable for leather coloring 
and, therefore, a careful selection 
should be made. Some of the most 
important requirements of leather 
dyes have been listed. 


MILITARY SHOES 


New York Army QM 
Now To Philadelphia 


The New York Quartermaster Pur- 
chasing Agency, since World War II 
located at 111 East L6th Street, New 
York City, will be relocated in the 
Philadelphia Quartermaster Depot, 
as soon as physical arrangements can 
he completed, it was announced by 
Brigadier General R. P. Hollis, Com- 
manding General of the Agency. 

The move to Philadelphia is’ in 
conformity with Department of De- 
fense poli Vy lo relinquish leased space 
wherever possible, to use more Gov- 
ernment-owned space, and to effect 
economies through consolidation of 
activities. The move will result in 
savings estimated at more than $700,- 
000 annually 

The Quartermaster Purchasing 
Agency was located in the Philadel 
phia Depot prior to its move to New 
York in 1945 


footwear and clothing 


The agency procures 
textiles. 


MILITARY BUYING 





Invitations 
Investigator Cases, leather. 
The General Services Adm.. Federal 
Supply Office, 250 Hudson St., New 
York 13, has issued Inv. No. NY-2JR- 
35074 calling for 41 Cases, investi- 
gator, 18” long, 12” high, 3 pocket 
In addition. the bid also calls for 124 
x Il inch. And for 


leather with sliding 


cases. lawyers 17 
118) envelopes. 
handles, slide fastener on 3 sides. | 
outside pocket 17 x 11% 
ing May 1] 


inch. Open 
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Orthopedic shoe uppers. The 
Veterans Adm. Center—-Chief, Pro- 
curement, Willshire & Sawtelle Blyds.. 
Los \ngeles 25, Calif., has issued 
Inv. No. 8, calling for a term con- 
tract on Orthopedic Shoe Uppers & 
patterns for a period from July 1, 
1954, through June 30, 1955. Open 
ing May 11. 


Rocky 


Denver, ( olo.. 


Leather Gloves. Phe 
Mountain Arsenal, 
has issued Inv. No. 82, calling for 
1.000 prs. 
horsehide net split, men’s, gunn cut, 


Gloves, leather, select 
seamless palm, lock stitched, natural 
color, medium heavyweight, sizes 9, 


10, and 11. Opening May 19. 


Leather & Warp. The Veterans 
Adm... Murfreesboro, 


issued Inv. No. 5, calling for a term 


Tenn., has 


contract of leather and warp, for the 
period from July 1, 1954, through 
June 30, 1955. Opening May 27 


Calfskin leather. The Supply 
Officer, Veterans Adm. 
Murfreesboro, Tenn., has issued Inv. 
No. 5, calling for 2,500 sq. ft. of 
Calfskin, tooling leather; 2,500 sq, ft. 
of cowhide, carving leather and 200 


Hospital, 


spools of lacing, boot, leather. Open 
ing May 27. 


Awards 


Aviators Glove Award. The 
Gates-Mills, Ine., Johnstown, N. Y., 
was awarded Inv. No. 383/2555/41 

4. Award called for a quantity of 
\viators leather gloves for a total 
dollar volume of $35,397.00, 





6s 
fone 


| don't know why Alice comes on 
picnics. She can't swim, she's aller- 
gic to hotdogs, and the sun makes 
her sick. All, she does is tell every- 
one about CONTROLLED PENETRA- 
TION of tannery oils by Salem Oil 
& Grease Co. for making better 
leather. 




















SOLE LEATHERS 


BENDS, BACKS, CROPS, HEADS 
SHOULDERS, BELLIES, SHANKS, Etc. 


OUTSOLES 


MEN'S « WOMEN'S + BOY'S 
MISSES’ - CHILDREN’S 
IN ALL GRADES AND WEIGHTS 


Headquarters for Sole Leathers 


Complete line of leather INSOLES 
and leather COUNTERS 


HER Co 


14; ’ 
YURK - BOSTON 


SPECIALISTS in SPLITS 


SUEDE LININGS 
SOLE & GUSSET 








LEATHER MARKET REPORT 


Tanners Revise Price Lists 
As Replacement Costs Jump 


Calf And Side Leathers Lead Market Upward 
As Forward Selling Mounts To Substantial Level 


In New York this week the main 


excitement was at the Popular Price 


Shoe Show and everybody was opti- 
mistic due to the firm hide market 
and higher leather prices. 


Leather prices have been advanced 
2 to 3 cents at most tanneries and 
4 to 41% ounce large spread elk is 
about 40-42c and down in most tan- 
nages with combination about 42-44c 
and down. 

Demand for women’s weight calf 
in suede and aniline dyed leather. 
Prices on suede from $1.05 and down 
with volume lines nearer 95c and 
down according to reports. On the 
aniline dyed, $1.05 and down quoted 
and 90-95¢ and down where the vol- 
ume is, 


Sole leather business continues 
steady with a fair volume of bends 
moving at good prices. On 101% and 
up irons, prices most frequently heard 
are at 48-49¢ and on 9 to 101% irons 
tanners are getting 52-53c. The light 
weights range up to 66-68c. 

Interest in bellies at 28-29¢ up to 


30c with supplies continuing light. 
Double rough shoulders in demand 
at 45c¢ to 46c for the heavy weights 
and 50-52c for the light weight double 
rough shoulders. 


Sole Leathers livelier and prices 
very strong. 

Best light bends bring up to 68c 
without trouble. Some choice leather 
demanding cent or two more. Up to 
57c paid and more asked for 8-9 
irons. About 52c easily obtained for 
9-10 irons. 10 irons and up bring 


58e. 


Sole leather tanners of Philadel- 
phia report slight increase in business. 
Although hide prices have increased, 
sole leather prices remain as follows: 
No. 1 findings 58c, Factory bends 
52¢ a tannery run, No. 1 bellies 29¢c 
light and medium 27c heavy. Tan- 
ners feel that these prices are very 
firm and will go higher if present 
trends continue. 


Sole Leather Offal suddenly in 
tight position. 





Prices and Trends of Leather 


KIND OF LEATHER THIS MONTH YEAR 1953 
3 WEEK AGO AGO HIGH 


GLOVE LEATHERS 
HORSEHIDES o— 
COWHIDES 
CHANES CALF (Men’s HM) 
BELLIES CALF (Women’s) 59-1,.00 55-95 80-1.05 
DEERSKIN 
Be Di CALF SUEDE 70-1,10 60-1.00 85-1.10 
KID (Black Glazed) 55-90 55-90 75-90 75-90 
KID SUEDE 45-90 48-90 80-96 80-96 


PATENT (Extreme) 50-60 50-56 58-64 60-64 

SHEEP (Russet Linings) 15-23 14-23 18-32 18-32 

KIPS (Combination) 48-52 48-52 64-68 64-68 

EXTREMES (Combination) 45-49 44-48 56-59 56-59 

WORK ELK (Cerrected) 34-38 30-34 40-45 38-45 

SOLE (Light Bends) 64-68 64-68 68-72 68-72 

’ BELLIES 27-29 27-28 27-28 26-29 
ARDY) SHOULDERS (Dble, Rgh.) 44-48 44-48 52-56 51-56 

\y i y 


SPLITS (Lt. Suede) 32-38 30-35 33-39 35-39 
A.L.GEBHARDT CO. 


SPLITS (Finished Linings) 17-21 17-20 18-22 24-26 
PHONE DALY 





85-1.20 95-1.20 
70-1.00 


75-1.10 


67-1.06 69-1.00 


SPLITS (Gussets) 14-16 14-16 13-15 18-20 
WELTING (“% x %) 7- 7% 72 7% 8 2 
LIGHT NATIVE COWS 15% 13-13% 20% 20% 


All prices quoted are the range on best selection of standard tannages using quality 
rawetock, 
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Bellies bring 27-29 with offerings 
small. Single shoulders asking 40c 
though previous sales at 38c and 
down have taken most of inventory. 
Tannery run double rough shoulders 
brought up to 46c in some sales. 
Carefully selected clear lights for 
specialty purposes bring more when 
available. Heads bring up to about 
17e. 

Calf Tanners revising prices 
upward as raw skin market shows 
unexpected strength, 

Best men’s tannages ask $1.05 for 
top grade heavies. All grades be- 
tween 90c and $1.05 move easily. 
Plenty of leather available in grades 
below &4c. Aniline finishes usually 
call for additional five cents. 

Women’s calf brings up to about 
$1.00 for best small skins, about 95c 
for regular skins. 


Sheep Leathers getting better 
attention, enjoy firmer price struc- 
ture. 

Very best boot linings ask 25c and 
down with most business at 23c¢ and 
down. Best russet linings ask 23c 
and down, do very well in 14-18c 
range. Up to about 25c asked for 
best colored vegetable linings. 
Chrome linings strong at 28c¢ and 
down. 


Side Leather tanners added 
3c to asking prices late last week or 
early this week and usually meant it. 

Heavy combination kips now bring 
up to 53e for best, up to about 50: 
for other lines. Extremes bring up 
to 48-49c, even 50c in some instances. 
Large heavies ask about 45c and 
down. Lighter weights bring slightly 
less but increasing call for light 
leather narrows gap. 

Chrome tanned kips get better at- 
tention with about 49¢ and down 
asked here, a cent more there. Heavy 
extremes bring up to about 45c, large 
leather about 42c and down. Volume 
tannage light weight chrome leather 
still available in middle and upper 
30s. 


Split leathers perk up. Demand 
strong for linings and heavy suedes. 

Up to 23c asked for best finished 
linings, though most business done 
at 20c and under. Suede lining splits 
quoted at 26c and down, get fair call 
at several cents less. Non-slips quoted 
at 23c and down, sell well at around 
8-21e. 

Heavy suede, after a short lapse 
of interest, show sudden brightness. 
Up to 44e obtained for best tannages, 
up to about 40c for others. Light 
suede, long very dull, now gets con- 
siderable attention at 38¢ and down. 
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Sole splits move better with very Glazed not in demand either in 
best asking 28-26-24 for £5 ounces, black or colors. ( rushed slow 
32-30-28 for 5-6 ounces, 40-38-36c Satin mats practically dead. No one 


for 6-7 ounces. even talks about slipper leathers 

Kid slow. Philadelphia tanners which had no season this past year 
find business is not too satisfactory. Kid prices have not gone up 
From all indications. tanners feel Costs of manufacturing high and 
black suede will be big once it gets rawskins have not eased up to any 


started. but that starting is too slow. satisfactory degree. 
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TO SPEED PRODUCTION 


Serially numbered, piece work—case 


lot control tickets or tags 


INTERNATIONAL TICKET C0. 


Sales offices New Tort 6 f 
PLANT: NEWARK 4, N. J. deiphia. Baltimore and pal cite 











BRIERPROOF* . . . Reverse side leather in 


REVERSE ® men’s and women’s weights and seasonal 

e colors. The choice of leading shoe manufac- 

LEATHERS , turers where sueded or brushed leathers are 
© desired. *T. M. Reg., Applied for 


HEBB LEATHER C0 112 BEACH STREET - 
ey INC. BOSTON, MASS 
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SOFT - COLORFUL - FINEST FULL GRAIN 


GLUV TANNAGE SIDES 
CHROME SPLITS 
PIGMENT FINISHED FOR UPPERS 





AGENTS: 


Ambor Leather Co. Kesson Leather Co. 
139 South Street 150 Nassau St., Rm. 738 
Boston 11, Mass. New York, N. Y. 


W. M. Henson 
2708 Lyndhurst Road 
St. Louis 21, Mo. 
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Average Kid Leather Prices 
Suede 32c-90c 

Slipper 25c-60c 

Glazed 25c-$1.00 

Crushed 35c-75c 

Linings 25c-55e 

Satin Mats 69¢-98« 


Belting Leather better, Tanners 
of Philadelphia find outlook trifle 
better 

Prices firm and sales made at ask- 
ing prices. Quotations as follows: 
Bend butts No. 2 96¢ light, 88e 
medium and &83e heavy. No. 3 89c 
light, Ble medium and 76c heavy. 

Shoulders do not move for waist 
belting, but somewhat for welting at 
We for No. 1 and 47e No. 2. 

Curriers so far report that any in- 
crease in activity hasn’t affected them 
as yet. 


AVERAGE CURRIED LEATHER PRICES 


Curried Belting Best Selec. No, 2 
Butt Bends 1.25-1.35 1.23-1.31 
Centers 12” 1.53-1.64 1,.43-1.55 
Centers 24”-2%” 1.51-1.58 1.41-1.52 
Centers 30” 1.47-1.52 1.37-1.47 
Wide Sides 22-1.25 1.18-1.21 
Narrow Sides 1.14-1.17 1,11-1.13 
Premiums to be added: Ex Light plus Se-10c; 
Light plus 7c; Heavy minus fe-l0c; Ex Heavy 
minus he 


Glove Leathers lag. No new 
business to amount to anything 


during past week. 
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Dealers report some inquiry for 
Pigskins but buying light. Top 
grades sell well in Europe. Local 
manufacturers looking for a good 
grade around 50c. Low ends moving 
for Palm stock and two-piece gloves. 

Tanners report no business in 
Cabrettas. 

Cheaper leathers picking up trifle. 
Men’s Grey Suedes, Domestic type, 
moving more freely at 36c for tops. 
One dealer quotes table run at 33c. 
Domestic grains at 26c and 24e for 
smooth and 25e and 2le for pigtex 
are in a little better demand. Iranians 
Prices range be- 
So far business 


beginning to move. 
tween 26c and L5e. 
has no pep. 


Work Glove moving. More 
activity evident in certain quarters 
this week and it was generally ad- 
mitted some business in work glove 
leathers being done although con- 
sidered of routine character in some 
instances, 

Tanners, watching advancing raw 
material market, continued to hold 
firmly to lists. LM weight work glove 
splits of No. 1 grade quoted at 14e, 
No. 2 grade at 13c and No. 3 grade at 
l2c. M weight alone quoted at 15c 
for No. 1 grade, 14e for No. 2 grade 
and 13c for No. 3 grade 


Garment Leather spotty. Trade 
rather spotty but some business done 
here and there during week although 
no particular feature to the demand. 

Tanners booking some business in 
sheepskin garment leather in range 
of 31-33e for suede although most 
activity was at lists of 3le and down. 
Grain finish held at 34-36c¢ and down 
but seemed rather slow. 

Horsehide garment leather con- 
sidered steady and tanners held to 
lists of 36-38¢ and down for better 
quality which is not too plentiful. 

Firmer prices light native cow 
market caused tanners to stiffen in 
their price views on cowhide garment 
leather. Some business was reported 
at 30-3le and up to 32¢ quoted in 
some quarters, 


Case and Strap Leather. 
business in 


Bag, 
Slowness of any new 
volume to develop in bag, case and 
strap leathers has been a disappoint- 
ment to many in the trade. 

Case leather unchanged at 41-42c 
for 2-214 ounce and 43-44e for 3-314 
ounce, Some quote up to 40-48e for 
embossed. Russet strap leather of 
Grade A quality remains at 50-5le 
for 4/5 ounce, 52-53 for 5/6 ounce, 
54-55¢ for 6/7 ounce, 56-57e for 7/8 
ounce, 58-59e for 8/9 ounce, 61-62 


for 9/10 ounce and 64-65c for 10/11 
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ounce. Grade B now quoted at 3 to 
ke less instead of former 2c discount. 
Grade C quoted at 6-8c less compared 
with 4e under Grade A as previously 
listed. 


ry” . . 

Panning Materials 

Raw Tanning Materials 

Divi Divi, Dom., 48% basis shp’t, bag $72.00 

Wattle Bark, ton ‘Fair Average’’ $98.00 

Merchantable’’ $94.00 

Sumac, 28% leaf $118.00 
Ground $115.00 

Myrobalans, J. 1's $42.00 
Sorted $46.50 
Genuines $48.00 
Crushed 42-44% $62.50 

Valonia Cups, 30-32% guaranteed $49.00 

Valonia Beards, 40-42% guaranteed $64.00 

Mangrove Bark, Ecuadorian $53.00 

Mangrove Bark, Colombian $59.00 

Mangrove Bark, 38% E. African $70.00 


Sombay 


Tanning Extracts* 


Chestnut Extract, Liquid (basis 

25% tannin), f.0.b. plant 

Tank cars e ; 4.40 

Barrels, c.l. . - errs 5.30 

Barrels, 1.c.1 ‘ si 5.65 
Chestnut Extract, Powdered (basis 

60% tannin), f.o.b. plant 

en GG: 0266s 00% rer - 11.28 

Ps GR ose ees Sa — os daex: ae 
Cuteh, solid Borneo, 55% tannin . 08'% 
Hemlock Extract, 25% tannin, tk. cars 

Cy We 6 ve 6n te ek dodes 0625 

an Ga seeoes 5 ° 06% 
Oak bark extract, 25% tannin, Ib 

bbis. 6%-6%, tks. ... ‘ 06% 
Quebracho Extract: 

Solid, ord., basis 63% tannin, c.! 11 31/64 

Solid clar., basis 64% tannin, c.l 12 3/16 
Wattle extract, solid, c.l., East African 

60% tannin 
Wattle extract, solid, c el South ‘African 
60% tannin os 10 
Powdered super spruce, bags, “eh 

65%; Lel. . 4 x 05'*% 
Spruce extract, tke. , “to b wks. eserves ee 
Myrobalan extract, solid, 55% tannin . OT% 
Myrobalan extract, powdered, 60% tan- 
nin 10 
Valonia extract, powdered, 63% tannin .09% 
Quebracho Extract, Powdered, Swedish 

spray dried, 76-78% tannin .... 16% 
Wattle Extract, Powdered, Swedish, 

73% tannin pepereetcentesecoccces Che 
Powdered Spruce, spray dried, Swedish .04 
Myrobalan, Swedish, Powdered 68-70% .11% 
Oakwood, Swedish, solid, 60-62% ..... .11% 
Oakwood, Swedish, powdered, 64-66% .12 
Larehbark, Swedish, solid, 54-56% ... .11% 
Larchbark, powdered, Swedish spray- 

dried, 58-60% .......... ree 12% 


Tanners’ Oils 
Cod Oil, Nfid., loose basis, gal 90-.95 
Cod, sulphonated, pure 25% £4mois- 

ture va 13-.13% 
Cod, sulphonated, 25% added ee 

-.12 

Cod, sulphonated, 50% ‘added. eae 

caebederaeate 11-.11% 
Castor oll, No. 1 C.P. drs. Lei. ...... 20 
Sulphonated castor oil, 75% .......... 18 
Linseed oil, tks., f.o.b. Minn 14 

drums 15! 
Neatsfoot, 20° C.T 30-.32 
Neatsfoot, 30° C.T. . 27-.28 
Neatsfoot, prime drums, c.! 

f.o.b. Chicago 18% 

Le.l f.o.b. Chie ago 18%-.19% 
Neatsfoot, sulphonated, 75% 18-.18\% 
Olive, denatured, drs. gal. . cove ae 
Waterless Moellon . 14-.14% 
Artificial Moellon, 25% moisture . 13 
Chamois Moellon, 25% moisture ... 11-.12 
Common degras .12-.13 
Neutral degras ae bi .25-.26 
Sulphonated Tallow, 75% 13%-.14 
Sulphonated Tallow, 50% 10%-.11 
Sponging compound , ¥ . 13-.14 
Split Oil 11-.12 
Sulphonated sperm, 25% moisture 16% 
Petroleum Oils, 200 seconds visc., tks., 

f.o.b ‘ ; ; - . : 14% 
Petroleum Oils, 150 seconds visc., tks., 

f.o.b : ; s 13% 
Petroleum Olls, 100 seconds visc., tks., 

CAD. «> ; stop, OF eerken 12% 


*Imported Extracts are plus duty 
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HIDES AND SKINS MARKET REPORT 





Exports And Seasonal Quality 
Push Hide Prices Upward 


Tanners Of Calf And Kip Dismayed 
As These Follow Hides’ Upward Surge 


Big Packers up. Prices on some 
selections continued upward tendency 
again this week. Feature business in 
heavy native cows at 14!4c for river 
points and 1l5e for Chicago and 
northerns, big packers selling about 
16,000 in this trading. 

Light native cows also had some 
demand at higher prices ranging 106- 
l64ec as to points and some packers 
inclined to try for even more money, 
one seller holding Omaha production 
at 1644 and St. Pauls at 17c. Other 
light weight hides also in good re- 
quest. Following a sale of 900 Cedar 
Rapids extreme light native steers at 
1734¢, it was confirmed that 2,000 
were sold from Omaha and St. Louis 
at l8c. Previously, only northern 
points had brought 1&c. In addition 
to export interest, also some demand 
from upper and specialty outlets for 
light hides. 

Heavier hides slower to advance 
except for heavy cows as reported 


above. One hig packer sold 1.500 
river heavy native steers at 124o« 
and some business in northerns such 
as St. Paul was effected at 3c. 

Late in preceding week, good vol 
ume of branded steers moved = on 
basis of Ile for butts and heavy 
Texas and 10!sc for Colorado steers. 
Continued interest in evidence early 
this week at these same prices. Simi- 
lar situation prevailed in regard to 
branded cows. 

Sole leather tanners did not show 
too much interest in northern points 
at 12Yoc. 
lighter average southwesterns at 13¢ 
hut packers, in view of advances re- 
alized of late for light and heavy 
native cows, inclined to try for 13 loc. 

Packers, of course, realized that 


However. some call for 


quality of their current 
hides is steadily improving and are 
not pushing their productions for 
sale on an advancing market. They 


feel that May production hides will 





HIDE FUTURES 





Close 
May 6 


July 16.02T 
October 16.62T 
January 17.00B 
April 17.25B 
July 17.42B 


October 17.62N 


Total Sales: 


Close High Low Net 
April 29 = for Week for Week 
16.13B 16.35 15.87 11 
16.80T 17.00 16.40 18 
17.20B 17.45 16.82 20 
17.50B 17.65 17.17 25 
17,75B 17.95 17.95 33 
17.95B 18.00 18.00 3 


Change 


251 Lots 








HIDE AND SKIN 


Present 


Heavy native steers 1212-13 
Light native steers 15 
Ex. light native steers 

Heavy native cows 1412- 
Light native cows 16 
Heavy Texas steers 

Butt branded steers 

Light Texas steers 

Ex. light Texas steers 

Colorado steers 

Branded cows 

Native Bulls 

Branded Bulls 

Packer calfskins 371,4- 
Packer kipskins 26 


QUOTATIONS 


Week Ago Month Ago Year Ago 
12 «13% 10 «-10% 16 -16'4 
15 -15'% 1342-14 18',-19 
1714-18 15 1/,-16 23 
i$ =85% 11 -11Y 1714-18 
151 1314-14 201 
11N 9), 15 
11B 9 14', 
13N 11'4-12N 161, 
1414N 13 - J 4-21 
-104%4N 14 
242-13 10'2- 2-17 
11 12) 
10 11% 
»-45 37 14- -55 
25 +27 > a -40 


NOTE Price ceilings have now been completely ended by the government. All 
remaining goods and services have been removed from price controls. All regulations 
winding up controls require that applicable records be held until April 30, 1955, 
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SULPHONATED OILS 
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LEATEX CHEMICAL COMPANY 
2722 NW. HANCOCK ST., PHILADELPHIA, PA. 
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receive broader demand and bring 
still better prices. 


Independents active. Week 
opened with a sale of 900 April heavy 
native cows by a Wisconsin packer at 
I4'oc, Later, a large Minnesota 
packer sold 1,500 Austin heavy na- 
More trading by 
other midwestern independent pack- 
ers was expected to follow as these 
sellers have been cashing in regularly 
on advances paid during past few 
weeks for big packer selections. 

Some inclined to withhold offer- 
ings again early this week, preferring 
to wait and see how much higher 
prices would go before selling at es- 
tablished levels. Most are in a well 
sold up position, having sold about 
18,000 hides in preceding week which 
is normal volume. 

Trading in the east restricted by 
lack of offerings. Last sales by New 
York packers involved April-May na- 
tive steers at 124% and April Colora- 
dos at 104% while Pittsburgh April- 
May native steers sold at 12'4c for 
heavies and 15e for lights. South- 
eastern light hides such as Nashville 
and Atlanta productions of April for- 
ward takeoff brought 174s for na- 
tives and 15's for brands. 


tive cows at 15e, 


Small Packers advance. Prices 
advanced at least cent a pound within 


! 


sh AX 
Rt ay 


a 


TANNER’S SUGAR e 
CHEMICALS 


past week. Late sales of midwestern 
allweights averaging 50-52 lbs. oc- 
curred in range of 13-13% selected 
fob. shipping points and more 
wanted at these prices but sellers 
asked additional advances. 

Lighter hides came in for better 
demand and some 50 |b. avg. brought 
up to 14'4c selected fob. Sellers 
asked up to 15c for 48-50 lb. avg. all- 
weights. 

Some southwest 
averaging around 40-42 lbs. moved 
up to 14'-l5e flat fob. shipping 


productions — in 


points and Texas 40 |b. avg. hides 
brought 15%c. 

Some buying was attributed to ex- 
port outlet. Tanners, however, 
bought occasional cars whenever 
available at prices in line with their 
ideas. 

Some small packer hides of heavier 
average weight also moved at better 
prices ranging from 11'%e on a 65 |b. 
avg. up to 12c for 60-62 lb. avg. 
stock, selected fob. shipping points. 
Tendency was for most sellers to im- 
mediately advance price views after 
each sale. Small packer bulls aver- 
aging up to 85 lbs. had some call at 
Ye but sellers inclined to try for 914 


fob. 


Country Hides strengthen. Fair 
volume of business in country hides 


for producing... 


PRONG BETTER LEATHERS 
may MORE ECONOMICALLY 


EXTRACTS 
PANCREATIC BATES © FILLERS 
SOLE LEATHER FINISHES 


TANNER’S LIME 


Vv 


We invite your inquiries and permission to 
prove better yields with LINCO PRODUCTS 


L.H. LINCOLN & SON, INC. 


COUDERSPORT, PENNA. 
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at advancing prices. Mixed country 
allweights averaging around 50 lbs. 
sold up to 9c and a number of cars 
of locker-butcher hides free of ren- 
derers of similar average moved at 
10c flat trimmed fob. shipping points. 

Some demand for lighter hides in- 
dicated but not many obtained even 
though buyers were willing to pay 
premiums of cent or so for average 
weights ranging from 42-46 lbs. 

Glue hides in carload lots sold at 
7-7\4e while country bulls ranged 
6-6'4c fob. far carlots. 


Calf-Kip strong. Scarcity of 
offerings helped maintain strong un- 
dertone in the market for big packer 
skins. Further demand for St. Paul 
heavy calf present at lately-established 
higher trading basis of 45c; also 
some demand for Wisconsin heavy 
and light calf at 40c and for St. Louis 
allweights at 37!%4c but none avail- 
able up to mid-week. 

Packers felt they could realize 
more money for their skins if they 
offered some in view of advances in 
hides, etc. There was a sale of kip 
since previous review, one big packer 
selling 2,500 St. Louis production at 
27c. 

As previously reported, 1,500 
Omaha overweights were sold at 
same price. Previous trading in these 
skins was by an independent packer 
who had realized 26c for 2,500 kip 
and overweights. 

Big packer regular slunks were of- 
fered at $2.00 and last trading basis 
of $1.85 was bid and refused. Large 
hairless remained around 85c. 

Small packer and country skins 
considered steady to firm. In carload 
lots, small packer allweight calf were 
held at 30c and kip up to 18c, while 
country calf remained at 20-22c and 
kip brought 13c. 


Horse Hides steady. Steady 
prices have been paid for good lots 
of northern slaughterer horse hides, 
ranging $9.50-10.00 trimmed and 
$10.50-11.00 untrimmed, fob. ship- 
ping points. Additional supplies 
could be sold at these prices when- 
ever they become available. Offer- 
ings of better productions limited 
and usually sell quickly while poorer 
quality hides or productions from 
less desirable sections slower moving 
and usually sell at discounts. Cut 
stock continues unchanged with good 
northern fronts at $6.50-6.75 and 
butts at $4.00-4.25 basis 22” and up. 


Sheepskins firm. A fair amount 
of business passing in big packer 
shearlings at $1.55-1.00 for No. Is, 
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would continue to bring up to $1.65 
if suitable for mouton tanning pur- 
poses. There was a sale of a small 
lot of clips at $2.50 along with some 
April wool pelts at $5.25 and some 
Arizona spring lamb pelts at $2.90. 

Large midwestern independent 
packers selling their May productions 
this week comprised of wooled sheep 
and lambs as well as genuine spring 
lamb pelts and shearlings, 

Production of winter wool pelts 
seasonally declining as more shorn 
stock being marketed. Full wool dry 
pelts sold at 27-28 and seem to be 
well cleaned up in that range. 

Pickled skins have been slow sell- 
ing and are nominal at $9,25-9.50 
per dozen. 


Dry sheepskins dull. Trading 
still at a minimum and even Europe 
has been showing less interest. Ship- 
pers still have high ideas, usually 
above the views of buyers here. 

Brazil cabrettas nominally quoted 
at $12.25 fob. for ‘regulars’ and 
$15.75 fob. for ‘specials.’ Difficult to 
do anything on Nigerians although 
some interest evident. Other varie- 
ties of hair sheepskins slow and nom- 
inal, 

Wool sheepskin markets nominally 
unchanged due to price differences. 
At the Australian wool sheepskin auc- 
tions, Melbourne reported market 
generally par to one penny but at 
times two pence higher and at Syd- 
ney, 35,000 skins offered, and market 
generally par to one penny dearer. 

Shearlings continue too high for 
this market with some late reports 
that New Zealands, averaging 41/, 
lbs., held at 40c per lb, With our 
domestic skins selling at present 
levels, buyers have no incentive to 
trade in foreign shearlings. 


Pickled skins still waiting. 
Slowing up in demand for New Zea- 
land skins and relatively few sales 
confirmed. Last confirmed sales in- 
volved “Hellaby” lambs at 73 shil- 
lings and “Canterbury” lambs at 68 
shillings. 

Not much doing in sheep due to 
price differences. Iranian pickled 
sheepskin market quiet as seliers are 
not pressing skins for sale. 

Domestic market somewhat firmer 
as while last confirmed sales at $9.25- 
9.50; packers now asking up to $10 
per dozen. 


Reptiles sluggish. Except for 
some call for Brazil back cut tejus, 
very little demand. Some 15/60/25 
assortment sold at 76c fob. However, 
there were other offerings in the mar- 
ket at 72-73c fob. with buyers indi- 
cating ideas at 70-72 fob. 


May 8, 1954 


Some wet salted Iguanas sold at 
10-12c for 10 inches up and 6c for 
under 10 inches. Little call for 
chameleons and the same is true of 
the various lines of snakes. 

Reports from India that Europe 
buying belly cut lizards with Agras 
bringing 37c¢ for 10 inches up, aver- 
aging 1] inches and 23 pence for 
Calcutta ovals, 60% 9 inches and 
10% 10 inches, Wet salted Bengals 
also selling. Crocodiles, alligators 
and ring lizards slow. 


Deerskins perk up. Offerings 
of Brazil “jacks” limited and firmly 
held. More interest developing and 
while last confirmed sales at 59c, 
basis manufacturers, some quarters 
say they could realize 54c fob., basis 
importers, if offers were available. 

Peruvians sold at 53 c&f. and Ecu- 
adors at 52c c&f. while New Zealands 
bringing 70c¢ c&f. 


Pigskins steady. Not much call 
from Fulton County except 
very good lots of greys at a pric e. 
Europe still showing interest. Prices 
fairly steady, offerings limited as de 
mand still principally for greys and 
sellers usually want to include some 
blacks. 

Peruvian grey peccaries offered at 
$2.00 c&f. Para grey peccaries sell- 
ing at $1.95 and blacks at $1.20 c&f. 
Europe. 


some 


Wet salted capivaras available at 
$2.25, basis manufacturers while last 
sales Chaco carpinchos at $2.65-2.70 
Some oflet 
ings of Paraguay carpinchos at $2.30 


fob. 


basis manufacturers. 


Feeney Joins Barkey 

John W. Feeney has joined th 
sales staff of Barkey Importing Co 
Inc., New York importer of tanning 
materials. Feeney was formerly sales 
manager of River Plate Corp. 

In his new position, Feeney will 
coordinate his efforts with L. H. Lin 
coln & Son of Coudersport, Pa., sales 
agent for Barkey Importing over th 
past year and a half. Barkey offices 
are located at 44 East 53rd St.. New 
York City. 


Foreign Shoemen Here 


Some 15 German, Swiss and Italian 
shoemen are now touring the Ul. 5 
shoe industry to study American 
methods of manufacture and selling 
The group is comprised of manufac 
turers, wholesalers and retailers. 

The delegation is here under the 
German Educational Travel Associa 
tion, headed by Dr. G. Steineke 
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As much pressure as 
you need can be selected by the operator 
and applied by this hydraulic machine. 
It sets a new high standard of perform- 
ance for the sole laying operation and 
improves work at subsequent opera- 
tions: rough rounding, sole stitching 


and leveling. 


INCREASES PRODUCTION! Wide 
open work area — no obstructions — 
shoe locates directly on pad — work 
feeds faster with less fatigue. Stroke of 
piston elevating pad box can be readily 
shortened to increase production on 
women’s and children’s shoes. 


SELECTIVE PRESSURES! By turning a 
dial, operator can set pressures as re- 
quired. Hydraulic system provides se- 


lected pressure on every shoe regardless 


Pad box is designed to give all-over 
pressure with extra pressure on the inseam. 
It brings the entire sole tightly up 
to the bottom, produces well-defined 
feather line and better looking shoes 
without loss of flexibility. For further 
United 


information call the nearest 


Branch Office. 


of total height at heel-end (last plus 
sole). Lays all kinds of soles. Can be 
fitted for direct pressure leveling of 


infants’ and children’s shoes. 


INEXPENSIVE MAINTENANCE! 
Clutches, springs and gears eliminated 
in favor of hydraulic system... internal 
parts are few and self-bathed in oil. 


Average monthly parts costs on many 
machines now in use can be counted in 


pennies. 


United Shoe Machinery Corporation 


BOSTON, MASSACHUSETTS 
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PEOPLE 


About industry personalities coust to coast 





® Sebastian Gallo has joined Rad 
cliffe Shoes, Inc., Brockton, Mass. His 
work will chiefly be concerned with 
supervision of quality and shoemaking. 
Gallo was previously associated with 
such firms as I, Miller, Inc., Delman, 
Inc., Seymour Troy, Inc., and Lown 
Shoes, Inc. 


© E. H. Yewer, president Western 
Leather Company, “graduated” with 
high honors from an eight-week course 
in business affairs, This Institute for 
Small Businessmen was sponsored by 
University of Wisconsin, the eighth 
district of Wisconsin Bankers Associa 
tion and Small Business Administra 
tion, Washington, D. C. 
® Eugene Dellinger of Reading, 
Penn., has been appointed representa 
tive for Beckwith Manufacturing 
Company and Arden-Rayshire Com 
pany for their complete line of box 
toe materials, 

® Leonard Lassman has joined 
Doerner Leather Company, Inc., in 


a sales capacity. He was formerly 
associated with Fleming-Joffe, Ltd. 


® William B. Thalhimer, Jr., presi- 
dent and general manager of Thal- 
himer Brothers, Inc., Richmond, Vir- 
ginia, department store, has announced 
appointment of Benjamin Berkowitz 
of Boston, Mass., as divisional mer- 
chandise manager in charge of all up- 
stairs shoe departments, 


@ John Janas, Safety Director of 
American Hide and Leather Com- 
pany’s Lowell, Mass., tannery, has been 
elected Mayor of that city. Mayor 
Janas, product of local schools, was 
Carney Medal scholar in Lowell High 
School Class of 1927. 


® A. H. Fritschel has been elected 
secretary of Swift & Company, Chi- 
William H. 


cago. He succeeds 
Soutter who is retiring. 


® Emanuel Boskey is representing 
Good Brothers Leather Company, 
tanners, Newark, New Jersey. He 
will handle sale of unfinished sides to 
convertors in Metropolitan area. 
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AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


FAT LI 


VA TY AND UNIFOR,IIRS 


MARDEN'‘WILD CORP. 


® Miss Anne T. Cahill, New Eng- 
land representative for Bearfoot Sole 
Company, has resigned to become 
bride of J. J. McGloin, an official of 
Town and Country, Realtors. 


@® Albert H. Bogutz, president of 
Newton Elkin Shoe Company, has 
been named chairman of Shoe Division 
for the 55th anniversary celebration 
of National Jewish Hospital at Den- 
ver. The hospital will mark its anni- 
versary with a testimonial dinner 
to Hector Escobosa, president of I. 
Magnin & Company, on May 19 at 
Waldorf-Astoria Hotel. 


® Glenn O. Trent, who has been 
assistant Brown 
Shoe Company plant at Moberly, 
Missouri, has been transferred to Dyer, 
Tennessee, plant, as factory superin- 
tendent. T. J. White has been named 
assistant superintendent of the 


Moberly plant. 


superintendent of 


© Ted E. Bieringer, for past three 
f =. Viner 
Bangor, 


years superintendent of 
Brothers’ Shoe Factory, 
Maine, was honored recently at fare- 
well dinner party by officials and fore- 
men of plant. He is leaving for 
Hudson, Mass., to become superintend- 
ent of a new factory there. 


® Howard G. Brush has resigned 
as vice president and treasurer of 


ORS 





MARDEN-WILD ef CANADA, LTD. 


500 Ceolemble $t., Somerville, Mess. 


HALIPAX, N. $. 
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Get it—-then—where you have the best 
chance to get it — through a classified ad 
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PORT ALLEGANY, PA. 
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Getz Bros. & Company, San Francisco, Calif.; New York City 
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Brown Company, Berlin, New Hamp 
shire, manufacturer of shoe innersoles 
and other products. Ernest H. 
Maling, director and former treasurer 
of firm, has been named as his suc 


cessor, 


@ john Robert Merrill has been ap 
pointed new plant engineer at J. F. 
McFlwain Company, Nashua, New 
Hampshire. He succeeds Harold M. 
Haskell who is widely known in shoe 
manufacturing industry for develop 
ment of “Pathafoot” machine in 1930. 


© H. W. Rollman, 
Vertical Shoe Alliance, is optimistic 
about success of his idea. He has 
received a number of inquiries and 
fairly large representative group of 
meeting 


founder of 


industry is interested in 
during Chicago Shoe Show to discuss 


Vertical Alliance further, 
® Harry V. Clark will 
H. H. Knoll in general managership 
of Humberstone Shoe Company, Ltd., 
Port Colborne, Ontario. 

® John H. Devine, Compo Shoe 
Machinery Corporation Vice President 


succeed 


and Director, received presentation on 
becoming first member of Compo or- 
ganization to reach twenty-five year 
service mark. 





News Quicks 


About industry happenings coast to coast 





California 
® Frank Werner, San 
Bay area shoe dealer, left an estate 
valued at $608,476. Bulk of estate 
was left to his son, William Russell 
Werner. 
® Golden 
processing plant near 
swept by $200,000 fire recently. Arson 


I ranciseo 


Wool Company’s hide 


Vernon was 


investigators are secking cause of fire 


® Baronet Shoe Corp., 407 E. Pico 
Blvd., Los Angeles, has been organized 
recently for production of women’s 
dressy footwear. Mike Boehm is new 
firm’s president. 


Illinois 
®@ Questionnaire to determine health, 
fire and accident hazards of leather 
finishing operations has been mailed to 
tanning industry by Meat Packing, 
Tanning and Leather Products 
Section of National Safety Coun- 
cil. Answers will serve as basis for 


series of technical publications on 
leather finishing operations and acci 


dent experiences in tanning industry 


Maine 
@ A. C. Lawrence Leather Com- 
pany, Pc ibx dl ‘ Mass . 


build new 


is planning to 
streamlined tannery in 
South Paris for production of cow 


h de shoc leathe rs 


Massachusetts 
® Marlboro plant of John A. Frye 
Shoe Company has appointed Wil 
liam J. Small Agency, Inc 


its ady ertising 


to handk 


® B-W Footwear Company, Inc., 
W ebster, 


sandals and 


manufacturer of slippers, 
casuals, has appointed 


Boston, 


18 ICS advertising ind sales promotion 


Central Advertising Service, 


agency. 


@ Felt Association recently 1 
elected William C. King, vice presi 











with tanning. 


plation. 


August C. Orthmann 
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« Milwaukee, Wis. 





ORTHMANN 
LABORATORIES INC. 


about any—and a//—of your tan- 
ning problems. 


@ Get our advice—our hel 
relative to those 
culties regarding 


pair—in shoe factories. 


@ Fellowships in problems of re- 
search—for various industries allied 


@ Have us develop any new 
processes you have under contem- 


922 NORTH 4th STREET 
Telephone: DAly 8-6426—8-6427 


rplexing diffi- 
nish—and Re- 
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dent of Felters Company, Boston, 
as its president. 


® Lichtman Tanning Corporation, 
Pittsfield, is giving “preliminary con- 
sideration” to contract demands of 
International Fur and Leather Work- 
ers Union. Union has not yet been 
certified as bargaining agent at plant 
since company maintains that perjury 
conviction of Ben Gold, national pres- 
ident of union, shows he was not in 
compliance with Taft-Hartley law 
and so not eligible to use services of 
NLRB in bargaining elections. 


® Boston Boot and Shoe Club’s 
1954 Shoe and Leather Golf Tourna- 
ment will be held at Wollaston Golf 
Club on June 8. Francis Shea, club 
vice president, is general chairman in 
charge of arrangements. 


® David Kay Shoe Company, Inc., 
32 Summer Street, Boston, has leased 
shoe department of McLean’s Depart- 
ment Store at Binghamton and Endi- 
cott, New York. 


® A. C, Lawrence Leather Com- 
pany, Peabody, recently opened new 
sales office at 424 Seventh Avenue 
South, Nashville, Tennessee. Douglass 
G. Foote will be in charge 
direction of C. F. Smith, manager of 
both Columbus, Ohio and Nashville, 
Tennessee offices, 


under 


Missouri 


© Western Last Company, St. 
Louis, has increased its prices of wom- 
en's and children’s lasts about 30 cents 
a pair, 


® Fredericktown factory of 
Brown Shoe Company has reopened 
after two week shut-down, Present 
plant schedule calls for 550 pairs per 
day. 
New Hampshire 

® New contract agreement has been 
reached by officials of United Shoe 
Workers of America, CIO, and man- 


agement of Rondeau Shoe Company, 
Farmington, Pact, covering approxi- 
mately 500 members of Local 208 em- 
ployed at Rondeau and Henel factor- 
ies, gives workers of Henel plant wage 
increase of five cents an hour, effective 
on October 1, and employes of both 
factories will receive an additional 


paid holiday. 


@ Jj. F. McElwain Company shoe 
factories in Manchester were visited 
recently by some 200 4-H Club mem- 
bers from all parts of New Hamp- 
shire when they made their annual 
tour of industrial and business estab- 


lishments. 


® United Paperworkers of America, 
CIO, is attempting to recruit employes 
of Brown Company, Berlin, manu- 
facturer of shoe innersoles and other 
products. Brown workers are now 
afhliated with AFL Local 75, Paper, 
Pulp and Sulphite Workers. 


New York 


© Cross County Center, 70-acre, 
$30,000,000 project, has opened in 
Yonkers. A. S. Beck Shoe Corp., 
Buster Brown Shoes, International 
Shoe Company, Miles Shoes will 
have branch stores in this new sub- 
urban shopping center. 


® Dr. Posner Shoes was featured on 
two major television programs during 
past month showing development of 
children’s shoes from wooden block to 
finished last, also latest fashions and 
rules for keeping feet strong. 


® B. Altman & Company is devot- 
ing special section to leather-uphol- 
stered furniture stressing leather for 
living — not just luxury. Countless 
new colors will be featured, shown in 
leather swatches and in hides supplied 


by The Upholstery Leather Group. 


© Supreme Footwear, Inc., of 
Saranac Lake, New York, recently 
reopened Garfield, New Jersey factory. 


Ohio 


® Social program of American 
Leather Chemists Association’s 
convention, scheduled for June 6-9 at 
Bedford Springs, Pennsylvania, will 
include President’s Reception on June 
6, barn dance on June 7 and awards 
banquet on June 8. Banquet will be 
highlighted by talk by Mr. and Mrs. 
Phelps on developed uses for leather. 


Pennsylvania 


® T. H. Embry has sold his financial 
interest in Curtis-Stephens-Embry 
Company, Inc., of Reading, and plans 
to retire from active management. 
Company’s newly elected officers in- 
clude: Frederick Curtis, president; 
James Rick, vice president and treas- 
urer; and Richard P. Curtis, vice 
president and secretary. 


® Caprini, Inc., 2110 E. Wishart 
St., Philadelphia, has been organized 
for manufacture of high style quality 
flats. Officers of new concern include 
William Warner, president, and Her- 
man Turiansky, treasurer. 


Washington, D. C. 
® William Hahn & Company is 


opening new branch store at 15 North 
Washington St., Alexandria, Virginia. 


Wisconsin 


® Strike by Local 1667 of Interna- 
tional Association of Machinists, AFL, 
against Albert Trostel Packing, 
Led., Lake Geneva, manufacturer of 
leather oil seals and packings, ended 
when company’s financial statement 
convinced union leaders that firm 
couldn’t afford pay boost. 


® G. R. Kinney Company, Wis- 
consin, Inc. has been formed in Mad- 
ison with authorized capital stock of 
1,000 shares of common at par value 
of $100 per share for manufacture of 
boots, shoes and accessories. 
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Canadian Notes 





® Savage Shoe Company, Ltd., 
Preston, Ont., is planning June con- 
struction of $100,000 infants’ and 
children’s shoe factory at Fergus, Ont. 


® Davis Leather Company, Ltd., 
Toronto, Ont., operated at loss in Jan- 
uary and February and at approxi- 
mately break-even point in March. 
Operations in first quarter were at 
less than 50% of rated capacity and 
work included carry-over of unprofit- 
able business from 1953. 


® Canadian leather and shoes in- 
dustry will keep a close watch in May 
and June on public hearings to be 
conducted by the Restrictive Trade 
Practices Commission which — will 
carry out a searching probe of the 
effects of retail price maintenance ban 
in Canada and the chaos.in retail 
fields claimed to have resulted from 
the widespread practice of “loss lead- 
ers.” Manufacturers, wholesalers and 
retailers are deeply concerned about 
the developments in their business as 
a result of “loss leaders” practices, 

So far such public hearings are 
scheduled for Ottawa starting May 
19; Toronto, May 31; Montreal, June 
7, and Vancouver at a date not yet 
determined. 

Countless complaints have been 
heard about the adverse effects of “loss 
leaders” on business and the Director 
of Research and Investigation under 
the Combines Investigation Act, T. D. 
MacDonald of Ottawa, has prepared 
a voluminous report on such practices. 
This is expected to form the basis for 
the probe which will be featured by 
expressions of the views of business 
firms and associations on such methods 
of selling. Reports from 18 U. S. 
states which have legislation in various 
forms to restrict price cutting will 
also be studied by the Commission in 
its detailed inquiry. 


® Canada’s leather products man- 
ufacturers employed 29,184 em- 
ployes on Feb. 1 this year and their 
average weekly wages and salaries con- 
tinued to rise, reaching $42.16 on that 
date compared with $38.94 on Jan. 1 
and $41.83 on Feb. 1 last year. 
Employment in the industry rose to 
90.9 on Feb. 1 compared with 89.3 
on Jan. 1 but below the 100.7 on Feb. 
1 last year, based on 1949 being 100. 
The average hours of work per week 
dropped to 40.4 on Feb. 
with 42.4 a year ago. However, aver- 


1 compared 
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age hourly earnings rose to 98.6 cents 
on Feb. 1 against 94.4 cents last year. 
There was only a slight change in 


the proportion of male and female 


workers in this industry, being 584; 
male and 42°, 
year as against 58.10) male and 41.9% 


female on Feb. l this 


female last year at the same time. 
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SETON LEATHER CO. 
NEWARK 4, N. J. 
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Tanolin 


Best Known Most Used 
One-Bath Chrome Tan 


DIAMOND ALKALI 


DIAMOND 
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CLEVELAND 14, OHIO 











TABER 
TANNERY 
PUMP § 


. +» have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. ¥. 
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Sole Distributors to the Leather 
Industry 
172-176 Purchase Street 
Tel. Li berty 2-0517 


Boston, Mass. 
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Coming Events 





May 9-12, 1954—Fall Shoe Show spon- 
sored by Southwestern Shoe Travelers As- 
sociation. Adolphus, Baker and Southland 
Hotels, Dallas, Texas. 


May 10-11, 1954—-Annual Spring Meet 
ing of National Hide Association. Sheraton- 
Cadillac Hotel, Detroit, Mich. 


May 13-14, 1954—Annual Spring Meet- 
ing of Tanners’ Council of America. Bed- 
ford Springs Hotel, Bedford, Pa. 


May 15-22, 1954-—-National Luggage & 
Leather Goods Week. Sponsored by Lug- 
gage and Leather Goods Mfrs. of Am., Inc. 


May 22-25, 1954—-Annual Convention, 
Luggage & Leather Goods Mirs. of Amer 
ica, Inc, Ritz-Carlton, Atlantic City, N. J. 


June 6-9, 1954—-Annual Convention. 
American Leather Chemists Association. 
Bedford Springs Hotel, Bedford, Pa. 


July 5-8, 1954—Golden Anniversary 
Convention of Shoe Service Institute of 
America. New Yorker Hotel, New York 
City. 


July 11-14, 1954—Baltimore Shoe Show, 
sponsored by Baltimore Shoe Club, Inc. 
Lord Baltimore Hotel, Baltimore, Md. 


Aug. 29-Sept. 1, 1954—Allied Shoe 
Products and Style Exhibit for Spring and 
Summer 1955. Hotel Belmont Plaza, New 
York City. 


Aug. 31-Sept. 1, 1954—-Showing of Amer 
ican Leathers for Spring and Summer 1955. 
Sponsored by Tanners’ Council of America. 
Waldorf-Astoria, New York City. 


Oct. 24-27, 1954-—-National Shoe Fair. 
Sponsored by National Shoe Manufactur- 
ers and National Shoe Retailers Associa- 
tions, Palmer House and other Chicago 
hotels. 


Oct. 28-30, 1954—-Annual Fall Meeting 
of Tanners’ Council of America. Edge- 
water Beach Hotel, Chicago. 


Feb. 19-22, 1955—-Factory Management 
Conference. Sponsored by National Shoe 
Manufacturers Association. Netherland 
Plaza Hotel, Cincinnati, O. 
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CLASSIFIED 


ADVERTISING 








Help Wanted 








Wanted and For Sale 
Randall Press Wanted 


WANTED: ONE (1) OR TWO (2) RANDALL 
25” POWER PRESS ADVISE CONDITION 
AND PRICE 





Address D-19 
c/o Leather and Shoes 


300 W. Adams St 
Chicago 6. Il 


Wanted to Buy 
Surplus Dyestuffs and Chemica!s 


Milroy Color & Chemical Co 


101 Maiden Lane, New York 38, N. Y 
Whitehall 4-2280 


For Sale 


Children's and men's Stitchdown Shoe & Slip 
per Factory, 50 cases per day capacity Low 
labor costs, rent, and overhead Plenty of 
help available Priced low for quick sale 
VAGABOND SHOE CORP 
15 Union St 
Lawrence, Mass 


SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 
E-4 19 Pingry Place, Elizabeth 3, N. J 
Elizabeth 3-7336 


We Offer At This Time 


1. Half Round Biock Cutouts 7x8” O.D 
7 oz 2,559 Ibs 
Haif Round Block Cutouts 7x8” White 
7 0Z.-,2,850 ibs 
11” Cutouts O.D. 7 oz 1,198 ibs 
11” Cutouts White 7 oz 1,926 Ibs 
Total 8,533 lbs @ 18e Ib. for lot 
Duck Block Cutouts 10 0z., 8x25” &0 
percent and 8x13” 20 percent —-11,000 
Ibs. @ 24¢e 
Circles, 8”diameter, 5,000 ibs. @ 20c 
Dark Blue Grey Wool Feit (Durable) 
in full rolls, 60” width, slightly dam 
aged by fire. 11 rolls, 1,905 Ibs. @ 
40 
76 O.D. Duck, Fire and Water Resist 
ant 1 to 2 yds. long, full width 
also some “x 5 yds., about 15,000 
Ibs “a 12¢ 
O.D. Duck #6 and #8 mixed, % to 
2 yds. long, full width, flat folded 
10,000 Ibs. @ 12¢ 
Under Carpet Felt, 70-80 percent wool 
up to 9 ft sq., 6,000 Ibs. @ 10¢ 
O.D. Coated Strips, about 4-5 inch 
width and 10 yds. long uniform 
packages, 14,000 ibs. @ 10¢ 
Cotton Stitched Padding, 2-9 yds. long 
36” width, flat folded, 1,600 Ibs. @ 12« 
Dark Brown All Wool Tubular, 56” 
width, slightly damaged, 8 rolls, 605 
Ibs @ 50e Ib 
The Best Quality Heavy Black Lining 
3 odd sizes or shapes in perfect block 
form, 1 to 3 cuffs, 3 bales, 1,400 Ibs 
m 15Se 
Green and Brown Light Weight Feit 
4 to 10 inch width, 15-50 inches long 
flat rolled in bundles, about 1,500 Ibs 
“ 5e Ib. for lot only 
Imitation Leather on Jute Felt, \% to 
1 yd. full width pes flat packed 
15,000 Ibs. @ 12« 
Rubber Sheeting, various colors to 
2 yds. long, full widths, 10,000 Ibs 
“a SC 
White Raised Embossed Bedspread 
Material, 11%-13 inch width, 4 yd. in 
dividual rolls, 2,500 Ibs. @ 25« 
Rubber Sheeting, 4'-6 inch width, in 
rolls about 100 yds. long, straight cut 
4,500 ibs. @ 4 
No 3. Natural Color Grain Leather, 1 to 3 
sq. ft. to pe 2.000 Ibs “1 6306 
No Nylon Rubberized Black, 6-12 inch 
width, in 50 yd. rolls, straight cut 
1,200 Ibs. @ 2h« 
No. 18. 55 Tons Upholstery Leather 
Seven floors of bargains in raw materials of 
numerous and various kinds leather and tex 
tiles. Satisfaction guaranteed Your inquiries 
are solicited 
CENTRAL MERCANTILE CO 
742 W. Taylor St., Chicago 7, Ill 
Telephone: SKeley 8-1739 
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Rates 


Space in this department for display ad- 
vertisements is $5.00 inch for each 
insertion except in the ‘‘Situations Wanted’ 
column, where space costs $2.00 per inch 
for each insertion. 
Undisplayed advertisements cost $2.50 per 
inch for each insertion under ‘Help 
Wanted"’ and ‘Special Notices’ and $1.00 
r inch for each insertion under ‘‘Situa- 
fons Wanted.”’ 
Minimum space accepted: 1 inch. Copy 
must be in ovr hands not tater than 
Monday morning for publication in the 
issue of the following Saturday. 
Advertisements with box numbers are 
strictly confidential and no information 
concerning them will be disclosed by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams 8t. Chicago 6 











Blue Splits Wanted 


BLUE SPLITS WANTED Car or truckload 
quantities. Untrimmed or trimmed Also Blue 
Shoulder Splits, et« Steady user 
Address E-6 
o Leather and Shoes 
100 W. Adams Bt 
Chicago 6, Ill 


. 
Equipment 
WANTED Equipment to make round belting 
\ddress E-8 
Leather and Shoes 
s00 W. Adams St 
Chicago 6 Ih 


Buffing Machine 


WANTED 8 or 9 U Buffing Machine in good 
conditior iny make 
Address E-9 
o Leather and Shoes 
100 W. Adama St 
Chicago 6, Il 


Factory 


FUR DRESSING and light Leather Manufac 
tory, with living quarters suitable for two men 
of small means. For particulars write to 
BERKELEY TANNING AND 
FUR DRESSING CO 
Richmond 8, Cal 





. . 
Pasting Unit 

300 Masonite board unit, smooth fin 
ished on both sides. Complete with 
trolleys and switches. Execetlent condi 
tion. 
MODERN LEATHER & FINISHING 

co., INC, 

15 Spring St., 





Peabody, Mass. 











LEATHER SPECIALTIES 
PROCESS DEVELOPMENT 


PURE-TAN 


(QUEBRACHO CRYSTALS) 


GEORGE H. 


GRISWOLD 


14 Franklin St. Salem, Mass. 
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Leather Sales Technician 


POSITION OPEN Iaather sales technician 
to locate and travel South America-—-epend one 
month U. 8. Tannery experience essential 
Spanish helpful. To represent manufacturer's 
line tanning chemicals Address C-12 c/o 
Leather and Shoes, 300 W. Adams St Chi 
cago 6, Ill 


Splitting Mch. Operator 


SPLITTING MACHINE OPERATOR WANTED 
to work on dry oak curried shoulders Estab 
lished New England firm 


Address B-18 
c/o Leather and Shoes, 
300 W. Adams 8t 
Chicago 6, Ill 


Chemist 


CHEMIST WANTED formulator all types 
plastic and resin finishes for leather. Good 
pay excellent opportunity Apply giving 
details to 
Address D-16 
c/o Leather and Shoes 
20 Vesey St 
New York 7, N. Y¥ 


General Manager 


POSITION OPEN For experienced general 
manager for manufacture of riding goods 
sporting goods and leather novelties. Applica 
tion by letter giving full details and past 
experience Address E-5 c/o Leather and 
Shoes, 300 W. Adama 8t., Chicago 6, Il 





What are the facts about 
CANCER 
OF THE LUNG...? 


just 20 YEARS AGO, in 1933, cancer of the 
lung killed 2,252 American men. Last 
year, it killed some 18,500 


WHY THIS STARTLING INCREASE? Our re- 
searchers are finding the answers as 
rap.dly as funds and facilities permit 
but there isn’t enough money 


DOCTORS ESTIMATE that 50°) of all men 
who develop lung cancer could be cured 
if treated in time. But we are actually 
saving only 5% just one-tenth as many 


as we should. 


wuy—? Many reasons. But one of the 
most important is not enough money 

for mobile X-ray units, for diagnosis and 
treatment facilities, for training tech 
nicians and physicians 

THESE ARE JUST A Few of the reason 
why you should contribute generously 
to the American Cancer Society. Please 
do it now! Jour donation is needed 
—and urgently needed—for the fight 
against cancer is everybody's fight. 


Cancer 
MAN'S CRUELEST ENEMY 


Strike back —Give 


AMERICAN CANCER SOCIETY 








Help Wanted 





Salesman 


Living in or near New York City with estab 
lished connections to sell men's low priced 
Goodyear Welts to jobbers and chain stores in 
and around New York City. Address Box R-7 


Leather and Shoes, 10 High St., Boston, Mass 


Salesman Calling on Shoe 
Factories on West Coast 


Highly regarded Eastern chemical corp. 
has an opening for a salesman to sell a 
full line of finishes, renovators, fillers, 
edge-stains, etc, Write fully in confidence. 
Use Air Mail. Interview in Los Angeles. 
Address: Box S-5, Leather and Shoes, 10 
High St., Boston, Mass. 


Tanner 


SUPERINTENDENT WANTED for medium 
size overseas tannery Must be thoroughly ex- 
perienced in all phases of fine side leather 
tanning and finishing 
Address E-T, 
c/o Leather and Shoes 
300 W. Adama St 
Chicago 6, Il 





Situations Wanted 





Superintendent 


TWO TANNBERS, both qualified chemists, with 
wide experience in vegetable leathers, desire 
to work together as joint superintendents of a 
tannery New lines can be introduced if 
required. Address E-4, c/o Leather and Shoes 
300 W. Adams &t., Chicago 6, Il 


Situation Wanted 


Man 38 years old, with 20 years experience in 
all phases of beamhouse, tanning and finish 
ing problems, desires @ position as an assistant 
to a superintendent in a tannery Address 
Alfred CC. Melivaine, 18 Briarfoot Lane, Levit 
town, Pa 





. 
Tannery Eexcutive 
VOUNG TANNERY EXECUTIVE, 
thoroughly versed in tannery operation 
and management, has a proven record 
of results. Will invest funds on active 
basis, If your company can use execu- 
tive skill, it will be to your advantage 
to investigate, Address E-10, ¢/o 
Ivather and Shoes, 300 W. Adams St., 

Chicago 6, Ti. 











Deaths 


Index to Ads 





Morris Weiss . . . 62, Pennsylvania 
shoe manufacturer, died recently in 
Coaldale State Hospital of injuries 
suffered when his car struck a railroad 
abutment near Tamaqua, A resident 
of Kingston, Weiss was president of 
Triangle Shoe Company, Wilkes- 
Barre. He is survived by his wife, 
Bertha; two sons, Stanford L. and 
Morton; two daughters, Evelyn and 


Mrs. J. Sondheim. 


Arthur P. Dean... 72, shoe last 
executive, died recently at Brockton 
Hospital. Former partner in Dean and 
Walker Last Company, Dean leaves 
his wife, Emma and son, Edgar. 


Joseph F. Dennehy . . . 65, founder 
of E. L. and J. F. Dennehy Company, 
Brockton shoe dressing manufacturers, 
died recently at Brockton Hospital. 
He was member of Left-Handed Golf- 
ers Association, Vera Cruz Council, 
K. of C., St. Mary’s Court, M.C.O.F., 
and board of investment of Randolph 
Cooperative Bank. A graduate of Bos- 
ton College, class of 1912, Dennehy 
leaves two sisters, Bertha M. and Alice 
M. Dennehy, both of Randolph and 
one brother, William, of Brockton. 


Donald Beardsley .. . 31, died re- 
cently in Ottawa, Ontario after a 
short illness. He was associated with 
Beardsley’s Shoe, Ottawa, owned by 
his father, Harold C. Beardsley. 


Napoleon Monfils 84, pioneer 
wood heel manufacturer, died recently 
in Haverhill, Mass. A veteran of the 
shoe machinery and wood heel busi- 
ness, he was associated with the indus- 





Shoe Supplies Line 


Wanted as companion line by active sales 
agent with over 20 years of experience in 
New England shoe factories. Will give com 
plete coverage in Massachusetts and New 
Hampshire shoe factories. Excellent foliowing 
Available immediately Write Box 8-2, Leather 
and Shoes, 10 High 8t., Boston 10, Mass 


Tanner 


PRATT GRADUATE, with large Mid-Western 
tannery experience in wet and finishing de 
partments desires position in side leather 
tannery 

Address E-11, 

c/o Leather and Shoes, 
300 W. Adams 8t., 
Chicago 6, Ill 


Amalgamated Leather Co.'s, Inc. 
American Color & Chem. Co., The 
American Extract Co. 
Arkansas Co., Inc. 
Armour Leather Co. 
Armstrong Cork Co., Shoe Products 
Dept. 
Beckwith Mfg. Co. 
Calzado y Teneria 
Diamond Alkali Co. 
Gallagher, Paul, & Co., Inc. 
Gebhardt, A. L., Co. 
Griswold, Geo. H. 
Hebb Leather Co., Inc. 
International Ticket Co. 
Irving Tanning Co. 
Jenkins, Geo. O., Co. 
Kenya Wattle Mfrs. Assoc. 
Lawrence, A. C., Leather Co. 
Leatex Chemical Co. 
Lincoln, L. H., & Son, Inc. 28 
Los Angeles Tanning Co. 25 
Lynn Innersole Co. 35 
Marden-Wild Corp. 32 
Ohio Leather Co., The 26 
Orthmann Laboratories Inc. 33 
Respro Inc. 2 
River Plate Corp., The 29 
Salem Oil & Grease Co. 23 
Seton Leather Co. 35 
Socony-Vacuum Oil Co., Inc., Tanners 
Div. 20 
South African Wattle Extract Mfrs. 
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try for 70 years. Before retiring in 
1950, he was with United Shoe Ma- 
chinery Corp. for 15 years as a re- 
search inventor. Previously, he owned 
Star Wood Heel Co., which he sold to 
United and has operated wood heel 
shops in Maine, New Hampshire and 
Vermont, Surviving are two daughters, 
four grandsons, two sisters and a 
brother. 


Alex Stoppick . . . 61, shoe executive, 
died recently of a heart attack while 
in his room at Boyertown Inn, Boyer- 
town, Pa. He was a founder and 
secretary of Boyertown Shoe Corp. of 
Boyertown and Quaker Shoe Corp., 
Allentown, Pa., manufacturer of 
children’s footwear. 
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.. Lhe Classe Lamp 


PUT A BOW ON IT 


OR A BUCKLE 





~ 
OR THE HOPE DIAMOND 


—_— 


BUT LINE IT WITH 


VINYL 7 yf “ikea 


SHOE LINING MATFIRIAL 


With throats as low as a heroine's neckline, the 
pump, more than ever, reveals its inner secrets. 
No matter how trimly you tailor its lines nor 
what bauble you choose for its decoration, noth- 
ing can compensate for a lacklustre lining that 
denies, by its very drabness, everything that the 
oulside of the pump is striving to say for itself 


Plastikaf, as a quarter or sock lining, hasn't a 
thing to hide and its rugged viny! surface is as 
durable in wear as its uniform color and Justre 
is outstandingly beautiful. Your samples, from 
in-stock colors, are waiting for your letter. 


STEDFAST RUBBER COMPANY, Inc. 
Boston 26, Massachusetts 
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LEZUR-EZE sandal 


by 
The Mond! Mfg. Co., Inc. 
Oshkosh, Wisconsin 


Elastic TayloRings are self-adjusters 
that produce top comfort in leisure 
shoes. The elastic TayloRing in this 
LEZUR-EZE sandal produces bet- 


ter fit, greater comfort, more style, 


and prevents slipping. It 
holds both sides of the 
split-vamp assembly in 
proper adjustment at all 
times. This type of sandal 
is also adaptable to 
women’s and children’s 
shoes. For samples, prices, 
style suggestions, write 
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SPECIALISTS SINCE 1864 IN THE ART OF WEAVING HIGH-GRADE ELASTIC SHOE GORING EXCLUSIVELY 





